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V I E W P O I N T

In Eastern Europe, I have seen some of the most
hilarious signs. For example, I saw the following

in a Czech tourist agency: ‘Take one of our horse-
driven city tours - we guarantee no miscarriages.’ In
a Belgrade hotel, a sign read ‘The flattening of
underwear with pleasure is the job of the chamber-
maid’, while a sign in the elevator explained: ‘To
move the cabin, push button for wishing floor. If the
cabin should enter more persons, each one should
press a number of wishing floor. Driving is then
going alphabetically by
national order.’

In a Bucharest hotel
lobby, a sign warned:
‘The lift is being fixed for
the next day. During
that time we regret that
you will be unbearable.’
And on the streets of the
Romanian capital, a sign
in a doctor’s window declared that he was a ‘spe-
cialist in women and other diseases’. And then in
the lobby of a Moscow hotel across from a Russian
Orthodox church, tourists were informed: ‘You are
welcome to visit the cemetery where famous
Russian and Soviet composers, artists and writers
are buried daily except Thursday.’

But the rest of Europe also manages to mangle
the English language from time to time. In an ele-
vator in Leipzig, a sign warned: ‘Do not enter the lift
backwards, and only when lit up.’ Another warning
sign at a camp-site in Germany’s Black Forest
insisted: ‘It is strictly forbidden for people of differ-
ent sex, for instance, men and women, live together
in one tent unless they are married with each other
for that purpose.’ In a hotel in Athens, I once saw:
‘Visitors are expected to complain at the office
between the hours of 9 and 11 am daily.’ Meanwhile,
a tailor’s shop on the Greek island of Rhodes urged
passers-by: ‘Order your summer suit. Because is big
rush we will execute customers in strict rotation.’ 

Even the Scandinavians have succeeded in confus-
ing me with their English. In a Copenhagen airline
ticket office, a sign told me bluntly: ‘We take your
bags and send them in all directions.’ And the follow-
ing was seen in a Norwegian cocktail lounge: ‘Women
are requested not to have children in the bar.’ 

It is perhaps best to avoid the Swiss restaurant
where diners are told: ‘Our wines leave you nothing
to hope for.’ On the other hand, you can expect 
an energetic floor show in the lobby of a hotel in

Zürich where a sign reads:
‘Because of the impropriety
of entertaining guests of
the opposite sex in the bed-
room, it is suggested that
the lobby be used for this
purpose.’ The management
of a Rome laundry obvious-
ly knows what women
want, given its sign read-

ing: ‘Ladies, leave your clothes here and spend the
afternoon having a good time.’

I also found some gems in Asia. For instance, 
I was informed in a Bangkok temple: ‘It is forbidden
to enter a woman even a foreigner if dressed as a
man.’ And a dry-cleaning shop in the same city
offered the following invitation: ‘Drop your trousers
here for best results.’ In Hong Kong, a dentist
proudly announced: ‘Teeth extracted by the latest
methodists.’

In Shanghai, where I once hired a car, the rental
firm’s brochure offered the following advice for
those intending to drive in China: ‘When passenger
of foot heave in sight, tootle the horn. Trumpet him
melodiously at first, but if he still obstacles your
passage then tootle him with vigour.’ And a Chinese
hotel warned: ‘Is forbidden to steal hotel towels
please. If you are not a person to do such thing is
please not to read notis.’ At the same time, however,
I was told: ‘You are invited to take advantage of the
chambermaid.’ 
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As Editor of Recycling International, I travel to congresses, 
conventions and trade shows around the world. Inevitably, I stay
in hotels - basically because nobody normally invites me to stay
at their home. One of the fun things about hotels - or indeed,
shops and restaurants - is that you see some of the most grievous
but amusing abuses of the English language. Just keep your eyes
open and you may spot some examples like these…..

Surely some mistake…

BIR

‘You are invited to
take advantage of 
the chambermaid.’

Manfred Beck
Editor
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After the tremendous success of the BIR World Recycling Convention in Athens with 

over 1300 participants, we invite all interested companies to attend our next event in 

Warsaw!

• businesspeople from 68 countries

 exclusive market information

 legislative updates

 interactive discussion groups

 topical workshops 

For further updates 

please visit our website 
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In August, Turkey was forced to increase its deliv-
ered scrap prices by some US$ 10-20 per tonne
because exporters, who had seen shipping freight
rates rise to levels more than 50% above those wit-
nessed at the start of the year, simply refused to sell
at the prices on offer. For the remainder of the year, a
range of positive and negative factors are expected
to impact on the destiny of scrap prices. In effect,
scrap prices may have been pushed too low and may
rebound in the fourth quarter, although the outlook
for September is not rosy. 

Developed countries - and particularly the USA -
have been quick to criticise the Chinese for exporting
tainted and low-quality products. But designating
the legal and moral high ground is not so straight-
forward given that many of those same developed
countries, including the USA, are guilty of illegal
scrap shipments to China. 

Belgium and the Netherlands have a long history of
shipbreaking. Van Heyghen Recycling of Ghent,
Belgium, is the largest shipbreaker in Continental
Europe, scrapping more than 107 vessels in the last
three years alone. And the size and sophistication of
its operations means that the company can handle
the trickiest of shipbreaking projects. The French air-
craft carrier, the ‘Clemenceau’, could be the next can-
didate for scrapping at Van Heyghen Recycling.

In June, I took a three-week trip to

South Africa where a holiday was

combined with visits to a number of

metal recycling companies. I was able

to enjoy great food and wines, meet

friendly people, and view some stunning

landscapes and wildlife. But above all, 

I was given a very valuable insight into the

country’s recycling culture. South Africa’s

metals recycling business is performing 

very well. There are an estimated 800 scrap-

related companies. Statistics suggest that

around 70 000 to 80 000 tonnes of ferrous

scrap is available each month. Most of the 

metals recyclers subscribe to a policy of serving

their domestic customers first while exporting

their surplus, mainly to Asia and Europe. 
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Equipment manufacturer Terex Fuchs has marked
50 years of production at its manufacturing base 
in Bad Schönborn, Germany. Employing more than
340 people, the plant manufactures Terex Fuchs
material handling machines for use in the recycling
and timber harvesting industries, as well as in ports.
Terex recently hosted an ‘open-house’ event to cele-
brate the golden anniversary which attracted more
than 4000 visitors. 

Terex Fuchs celebrates 50th anniversary 35

Shipbreaking thrives again in Belgium 36

Recycling remains one of the growth segments of the
world paper industry, according to 2006 statistics
released by major paper recycling associations. Asia
is grabbing most of the headlines, with China’s recov-
ered paper imports leaping more than 500% over 
the last decade - from 3.4 million tonnes in 1996 to
21.6 million tonnes in 2006 - with around 75% coming
from the USA, Japan and the UK.

Markets captivated by booming Asian paper demand  38

Ferrous scrap - freight rates spoil the price party         40
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E V E N T S  C A L  E N  D A R

2007

24-27 September Amsterdam

(Netherlands)
ISWA/NVRD World Congress 2007

Congrex Holland BV
Phone: +31 20 504 0205
Fax: +31 20 504 0225
E-mail:
iswa2007@congrex.com
website: www.iswa2007.org

26 September Amsterdam

(Netherlands)
FIR-Interforum 2007

The biennial international FIR
Interforum on Construction &
Demolition Waste
Federation Internationale du
Recyclage
Phone: +31 418 684 878
Fax: +31 418 515 453
E-mail: fir@brbs.nl
website: 
www.fir-recycling.com

3-5 October Amsterdam

(Netherlands)
European Paper Recycling

Conference 2007

Recycling Today Media
Group
Phone: +1 216 961 4130
E-mail: MMiller@gie.net
website: www.PaperRecycling

Europe.com

22-23 October Warsaw (Poland)

BIR Autumn Convention

Bureau of International
Recycling
Phone: +32 2 627 5770
Fax: +32 2 627 5773
E-mail: bir@bir.org 
website: www.bir.org

27-30 October Hong Kong (China)
ECO Expo Asia

International trade fair on
environmental protection
Hong Kong Trade
Development
Phone: +852 2584 4333
Fax: +852 2824 0249
E-mail: exhibi-
tions@tdc.org.hk
website:
www.ecoexpoasia.com

6-9 November Budapest (Hungary)
ÖKOTECH

The International Trade Exhibition

for Environmental Protection and

Municipal Technology

Hungexpo
Phone: +36 1 263 6075
Fax: +36 1 263 6263
E-mail:
okotech@hungexpo.hu
website:
www.okotech.hungexpo.hu

7-9 November Guangzhou (China)
7th Recycling Metals International

Forum

Recycling Metals Expo &
Trade Fair
CMRA
Phone: +86 10 8229 8684
Fax: +86 10 8229 8548
E-mail: chinacmra@gmail.com
website: www.chinacmra.org

7-10 November Rimini (Italy)
Ecomondo 2007

11th International Trade Fair
of Material & Energy
Recovery and Sustainable
Development
Rimini Fiera
Phone: +39 0541 744 492
Fax: +39 0541 744 475
E-mail: a.astolfi@riminifiera.it
website:
www.ecomondo.com

12-13 November Shanghai (China)
World Scrap Metal Congress 2007

Terrapinn
Phone: +65 6322 2710
Fax: +65 6223 3554
website:
www.terrapinn.com/

2007/scrap

13-16 November Shanghai (China)
World Recycling Forum • 

Shanghai ’07

International Conference &
Exhibition on Electronics,
Car & Battery Recycling
ICM 
Phone: +41 62 785 1000
Fax: +41 62 785 1005
E-mail: info@icm.ch
website: www.icm.ch

Events 22-23 October                          Warsaw (Poland)
BIR Autumn Round-Table sessions

The Autumn Round-Table sessions of the BIR world recycling organi-
sation will take place at the Warsaw Marriott Hotel. The BIR expects to
welcome something in the region of 700 delegates.

Recycling International • September 2007 6

Sunday October 21

Registration desk is open from 14.00 to 18.00

Monday October 22

Registration desk is open from 08.30 to 18.00
09.30 Paper Round-Table + trading session
11.30 Plastics Round-Table + trading session
13.00 Paper, Plastics, Non-Ferrous and Stainless Steel luncheon
14.30 Non-Ferrous Metals Round-Table + trading session
16.30 Stainless Steel & Special Alloys Round-Table + trading session
19.30 Welcome Reception

Tuesday October 23

Registration desk is open from 08.30 to 18.00
09.30 Ferrous Round-Table + Shredders + trading session
11.30 International Environment Council
13.00 Ferrous, Tyres and Textiles Luncheon
14.30 Tyres Round-Table + trading session
14.30 Media & Metal Separation Committee
16.00 Textiles Round-Table + trading session

All BIR registered delegates and accompanying persons
(spouses) are invited to the BIR Welcome Reception on Monday October 22 at the
Warsaw University of Technology. This unique building was built in 1900. A patio
under the glass roof with three floors of eclectic balconies provides guests with a
unique outlook. This was the venue for many important episodes in Polish history
during the second half of the 20th century.

For further information, contact: Bureau of International Recycling,
phone: +32 2 627 5770, Fax: +32 2 627 5773, E-mail: bir@bir.org
Website: www.bir.org
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After the big success of the last two years, we announce the 3rd World Recycling Forum • 
Shanghai ’07, where the leaders in the field of technology, manufacturing, logistics, industry, 
legislation and policy-making will meet to discuss a range of key topics, including:

• The latest and best available recycling technologies
� Reports and outlook on laws and regulations
� Data and business models on steel, metal and plastic scrap trading and resource 
   management
� Challenges of the electronics, car and battery industry regarding recycling and LCA.

The forum represents an opportunity to exchange information, meet new business partners 
and gain easy access to potential new clients in a country which is having a massive impact 
on the global recycling industry. The participants have the chance to visit manufacturing and 
recycling companies, as well as steel and metal plants.

Bakker Magnetics b.v. Sciencepark Eindhoven 5502, 5692 EL  Son - the Netherlands, Tel. +31 40 2 678 678, Fax. +31 40 2 678 899, E-mail: Info@bakkermagnetics.com  Internet: www.bakkermagnetics.com

BM Eddy Current
non-ferrous separator

Capacity up to 400 m3/h
Working width 500 till 2000 mm 

Optimal grade and recovery 
We also supply: overbelt magnet systems, 

drum magnet systems, headrollers etc.

Total solutions in the field 
of separation technology

More than 50 years of experience
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A method of returning hard-to-recy-
cle plastics such as nylon and Kevlar
to their chemical building blocks has
been demonstrated by Japanese
researchers who believe refinements
to the process could provide a new
way to completely recycle thermoset-
ting plastics. However, other experts
warn that the economic and practical
hurdles will be substantial.

Thermosetting plastics cannot be
heated or remoulded, and are hardly
ever recycled. Tough chemical or
physical treatment involving high
temperatures and pressure is nor-
mally needed to break them down
into reusable substances. But
chemists Akio Kamimura and
Shigehiro Yamamoto of Yamaguchi
University in Ube, Japan, have
demonstrated in laboratory experi-
ments that liquid salts or ‘ionic liq-
uids’ can dissolve nylon and return it
to its basic chemical units.

Ionic liquids are closely identified
with the ‘green chemistry’ move-
ment because they rarely evaporate
and so cannot be inhaled or form
smog. Like all salts, they comprise
positive and negative ions; however,
they also boast unwieldy ions that
refuse to stack neatly into crystals
like table salt and instead exist as a
disorganised liquid.

The researchers have mixed and
heated different ionic liquids with a
catalyst and with nylon samples.
They found one that, when heated to
300°C, returned 86% of the nylon to
the compound caprolactam from

which it is made. The heating
process appears to make it easier for
the catalyst to split the long polymer
chains of nylon into its constituent
parts. The experiments were per-
formed using everyday laboratory
glassware without increased pres-
sure or very high heat. 

The researchers say this approach
‘will open a new field in ionic liquid
chemistry as well as plastic recy-
cling’. They have begun investigating
which other plastics can be ‘un-made’
in this way with a view to processing
on an industrial scale.

But this will be far from easy,
according to some experts in the plas-
tics recycling and ionic liquid fields.
Most recycled plastics are simply bro-
ken into pellets that are then
reformed to make new objects of less-
er quality, says Mike Barker, Plastics
Engineer at Napier University in
Scotland. Breaking down plastics
into their chemical parts could result
in recycled plastics of equally high
quality, ‘but identifying the plastic
before recycling is most important,
otherwise you can contaminate your
processing’, he points out.

Andrew Abbott, who works on
ionic liquids at Leicester University
in England, says the Japanese work
is encouraging. ‘But the exact process
they have demonstrated is not eco-
nomical,’ he adds. ‘Caprolactam is
extremely cheap, and the ionic liquid
they used is very expensive.’

For more information:
www.newscientist.com

N E W S
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The final word
A Greek and an Italian are arguing over whose country boasts the

superior culture. The Greek says: ‘We have the Parthenon.’ Arching his
eyebrows, the Italian replies: ‘We have the Coliseum.’ The Greek
retorts: ‘We Greeks gave birth to advanced mathematics.’ The Italian
nods in agreement but adds: ‘We built the Roman Empire.’

And so the debate continues until the Greek comes up with what he
thinks is the clinching argument. With a flourish, he declares: ‘We
invented sex!’ To which the Italian replies: ‘That’s true, but it was the
Italians who introduced it to women.’

Ben Sacco’s 
Joke of the Month

Sponsored by

• Sierra International
Machinery, Inc.

www.sierraintl.com

• Sierra Europe
Recycling

www.sierraeurope.com

Thermosetting plastics such as Kevlar,
which is frequently used in prototype
cars, cannot be heated or remoulded,
and are hard to recycle.

Ionic liquid route to
thermosets recycling       

EPA launches 
new website in Chinese 

The US Environmental Protection
Agency (EPA) has launched a consoli-
dated Chinese language website as
part of its on-going effort to provide
environmental information in key
languages. 

The new site incorporates
Chinese-language materials on a
wide variety of issues - from lead poi-
soning prevention, energy efficiency
and clean water, to proper manage-
ment of pesticides. The site also
serves as a valuable tool in delivering
important health and environmental
information to the Chinese-speaking
community - both in the USA and
worldwide - to help protect
local communities as well as
the global environment. 

The new portal should
also enhance environmental
co-operation between the
USA and China, it is
claimed. EPA has a robust
programme of co-operation
with several of China’s gov-
ernmental bodies to
address threats to human
health and the environ-
ment, including initiatives

on air pollution, water pollution and
management of hazardous waste
and toxic substances. EPA also col-
laborates with China on research,
policy development and the build-up
of environmental enforcement capa-
bility. 

Chinese is the third most widely-
spoken language in the USA after
English and Spanish. 

EPA’s Chinese website:
www.epa.gov/chinese

EPA’s Spanish website:
www.epa.gov/espanol

EPA’s English website:
www.epa.gov
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The UK’s paper recycling efforts
are far too dependent on a healthy
export market, according to the
Confederation of Paper Industries
(CPI).

While Europe recycles nearly 90%
of recovered material, the UK recy-
cles just half - a figure expected to
drop in 2007 - while the rest is export-
ed. However, the UK actually uses
far more recovered paper in products
than its European counterparts.

CPI’s Recovered Paper Sector
Manager Peter Seggie comments:
‘Exports have overtaken domestic
usage through 2007. This position is
sustainable as long as there are
expanding overseas markets (as cur-
rently being experienced with
China), but the increasing collection
rates of European partners mean
they will become strong competitors
in the future. Should any issues arise
with overseas demand, the UK will
be among the first to suffer because
of our low domestic reprocessing
level. There have been no further
announced UK closures in 2007, and
some signs of new production capaci-

ty. However, in the short term, the
export market will need to continue
to absorb increased collection levels.’

The CPI calculates that 65.1% of
all unconverted paper and board
stock was collected for recycling in
the UK last year - a figure above the
European average. However, when
taking into account already convert-
ed products such as books, maga-
zines and cards which add a further
1.5 million tonnes of material avail-
able for recovery, the proportion falls
to 57.8% - almost 6% below the
European average.

Mr Seggie explains: ‘In reality,
the UK continues to have one of the
lowest domestic recycling rates in
Europe: 33.9% against a European
average of 56.3%. This is mainly due
to the huge imbalance between UK
production and consumption. The
UK produces less than 50% of its
domestic paper and board needs,
and has a low level of exports. This
means that even with a very high
utilisation rate in the mills, domesti-
cally, we only use just over 50% of
the material we collect.’

N E W S
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UK paper recyclers too
reliant on exports, 
says CPI 

EPT claims plastics
recycling breakthrough

The ‘Holy Grail’ of plastics recy-
cling has been discovered, according
to the Managing Director of UK-based
Environmental Polymer Technologies
(EPT) Peter Aylmore. He suggests
that a so-called powder impression
moulding (PIM) process can turn
mixed co-mingled plastic waste into a
range of quality products. 

His company, which is based in
Bedwas, Wales, has spent more than
five years developing and proving the
PIM process which fuses the materi-
al together rather than fully melting
it. The approach involves the forma-
tion of a core layer surrounded by
two outer layers; according to EPT,
layer properties can be tailor-made
to suit product requirements. Final

products range from shower trays to
bin lids and automotive parts.

Mr Aylmore is currently working
on a project that will enable the PIM
technology to be shipped out to areas
of devastation to help in rebuilding
houses. Abundantly available natur-
al materials such as wood and sisal
can then be used to form the core
section for layering in local plastic
waste in the manufacture of housing
panels. The container itself will be
act as the ‘oven’ in which the panels
are made - thus providing local com-
munities with the tools and means
to rebuild their own communities. 

The aim is to finalise the disaster-
area system by the middle of next
year.

* US Shredder
The US Shredder and Castings Group has been selected by Steel Dynamics,

Inc. to upgrade its current shredder system at Rocky Mount, Virginia. The project
represents the second of two upgrade phases at the facility. Under phase one, a
complete stand-alone non-ferrous system is in the process of being installed; this
consists of three Steinert eddy current systems and an ISS system. The second
phase will upgrade the system with: a WEG 4000 HP motor; US Shredder’s
shredder control and management system; a water injection system; a closed-loop
air system; and ferrous downstream facilities. Subsequently, these ferrous facili-
ties will be connected to the non-ferrous system.

www.usshredder.com 

* RECY SYSTEMS
German recycling software specialist RECY SYSTEMS, together with

their affiliates RECY AMERICA, Inc. and RECY SYSTEMS FRANCE have
sold RECY software products to several companies: in the UK to S. Norton &
Co., a large English scrap company with yards in Liverpool and Manchester
and to scrap processor Dunn Bros. in Birmingham;  Wiederkehr Recycling
Group near Zurich, Switzerland, with multiple companies and yards, Seram
GmbH, a German scrap processor and secondary metal smelter, Remat
Scholz, Romania, Scholz d.o.o., Beograd, with more than 30 yards in Serbia,
RUAG, an electronic scrap recycling company in Switzerland, Kovosrot
Praha a.s. in the Czech Republic, and Zberné Suroviny a.s. in Slovakia, both
with more than 10 yards, GDE (Guy Dauphin Environnement), one of the
largest scrap recycling companies in France.  

In the USA, Metal Management Corp. extended its use of RECY software
products from the yards in Mississippi to other yards in Alabama and
Tennessee.

In addition, RECY SYSTEMS announced that it will launch a completely
new version of their ERP system in 2008, and that it will soon open a new
affiliate: RECY SYSTEMS U.K. Ltd.

www.recy-systems.com

Sold!

Port of Antwerp inter-
cepts radioactive cargo

Customs officials at the Belgian
port of Antwerp have intercepted a
load of radioactive pipes. Originating
from a steel mill in India, the pipes
were scheduled to be shipped to a
company in the south of Belgium. 

The assumption is that a radioac-
tive source was melted with the steel
in an Indian blast furnace. Once

detected, the pipes were directed to a
safe storage facility - under the
supervision of the Belgian Federal
Agency for Nuclear Control - in
anticipation of final disposal.

Belgian customs was able to detect
radioactivity in the load thanks to the
radiation detection systems installed
late last year at the Port of Antwerp. 
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Consistent Quality Ferrosilicon for Dense Media Separation 
With nearly sixty years in the Ferrosilicon business,
DMS Powders, formerly a division of Samancor Ltd,
is the foremost supplier of FeSi today.

Both Atomised and Milled FeSi are produced with proven
technology and precision at Meyerton, 45km south of
Johannesburg, South Africa.

Our production expertise is coupled with experienced
technical product support, long-term customer
relationships and an intimate knowledge of global
logistics.

Research is continuously conducted with accredited
institutions, ensuring that our powders will advance
your beneficiation process time after time.

E-mail: sales@dmspowders.com
Visit: www.dmspowders.com
Toll Free Number (RSA Only):  0800 FeSi4U

Fine Powders Time after Time

Atomised Grades: Coarse, Fine, Cyclone 60 and Cyclone 40 Milled Grades: 100 Mesh, 65D, 100D, 150D, 270D, 270F
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Chinese customs officials are car-
rying out intense investigations into
the domestic non-ferrous scrap
industry, according to the Brussels-
based Bureau of International
Recycling (BIR). 

The country’s government believes
some importers are attempting to
avoid paying full duties and other
tariffs by not properly declaring the
value and/or metallic content of
incoming material. Anti-smuggling
units from various jurisdictions have
visited a number of scrap yards
throughout China. Customs officials
have also requested information from
the representative offices of some for-
eign companies. 

There are reports of an increase
in port congestion owing to the
intensity of the investigations. In

addition, BIR members report that
buyers have been unable to clear
customs properly. 

BIR is attempting to find out
more information about the export
situation, although it is refraining
from comment on the internal inves-
tigative activities. Members export-
ing to China are requested strictly to
follow all the rules and regulations
pertinent to proper classification,
grading and documentary protocols.
Details on regulations relating to
shipments to China are available on
the BIR website (www.bir.org).

The world recycling body also
strongly advises scrap companies
based in Europe or those wishing to
export recyclables/scrap from an EU
member state to abide by the recent-
ly-published EU regulations.

N E W S
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Pre-shipment Inspections, 
Sampling & Testing

PSI to India & Turkey – 
Global Coverage!

CONTACT: 
A/S Baltic Control Ltd, Sindalsvej 42B, 8240 Risskov – Aarhus, Denmark

Tel: +45 86 21 62 11 • Fax: +45 86 21 62 55
Email: baltic@balticcontrol.com • Web: www.balticcontrol.com

advertisement

‘Business without profit is no more business
than a pickle is candy.’

Quote ~ unquote

Increase in Chinese
inspection activity 

Potain delivers 1000th

GTMR 386 crane 
One of the most successful self-

erecting cranes of all time - the
Potain GTMR 386 - is celebrating its
1000th delivery. Launched in 1989,
the crane has been dispatched to
customers in countries as diverse as
Germany, Turkey, Cuba, Russia and
Turkmenistan. The 1000th crane
was delivered to French contractor
Sogea Construction.

According to David Havard,
Potain’s Global Product Manager for
tower cranes, the GTMR 386 is ‘per-
fectly suited to residential construc-
tion, such as apartment blocks or

hotels’ and offers customers ‘very
powerful load curves’. He continues:
‘At 50 metres, the GTMR 386 can lift
1.5 tonnes, or with a 31-metre jib
this crane can lift 4.1 tonnes. This
makes them ideal for moving steel
formwork and concrete buckets. The
GTMR 386 can transport on only
three trucks and has good versatility
in height and jib length.’ 

The crane has a maximum capaci-
ty of 8 tonnes and a maximum reach
of 50 metres.

www.potain.com

Workers at the
MCG factory in
Charlieu, France,
celebrate the
1000th Potain
GTMR 386.

Aleris to buy Wabash
Alloys

Cleveland-based Aleris Interna -
tional, Inc. has entered into a defini-
tive agreement to acquire fellow US
firm Wabash Alloys from Connell
Limited Partnership. 

Aleris is a global leader in alu-
minium rolled products and extru-
sions, aluminium recycling, and
specification alloy production. The
company is also a recycler of zinc
and a leading US manufacturer of
zinc metal and value-added zinc
products that include zinc oxide and
zinc dust. It operates 50 production
facilities in North America, Europe,
South America and Asia, and boasts

approximately 8500 employees.
Wabash Alloys produces alumini-

um casting alloys and molten metal
at seven facilities in the USA,
Canada and Mexico. 

Under the purchase agreement,
Aleris will pay approximately US$
194 million with certain adjust-
ments for working capital and other
items. Completion of the acquisition
is expected to take place in the third
quarter of this year and is subject to
regulatory approvals and customary
closing conditions.

For more information:
www.aleris.com 
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The only scrap shear for small and medium volumes manufactured with the ex-
pertise of the world market leader • Fastest scrap shear in its class at up to 25 t/h •
The only scrap shear with control unit/hydraulics in a container and with the piston 
rod of the pusher cylinder fully covered • Also available with on-board diesel drive •
Also semi-mobile: no crane required for assembly and disassembly • Your contact: 
andreas.zoellner@metso.com, phone: +49 211 2 10 56 47.

The LIS, the fastest scrap shear in its class.

In other industries, it certainly 
wouldn’t be worth striving 
to produce scrap quicker 

than the competition.
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inerals.com

It is a Lindemann
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* Cronimet 
Nichel Leghe Spa of Milan in Italy, which forms part of Germany’s

Cronimet Group, appears set to acquire high-grade steel recycling special-
ist Ferinix Spa of Molteno in Italy. The takeover is subject to approval
from the cartel authorities. Ferinix is a major Italian trader and recycler in
the field of alloy raw materials for the high-grade steel producing industry. 

www.cronimet.com 

* TiTech
TiTech, a market leader in optical sorting technology, has made a long-

term commitment to the UK recycling sector by purchasing Greenfield Waste
Technology. With 1700 units and a presence in 35 territories worldwide,
TiTech claims a 70% world market share. In the UK, 57 units are already in
place across 19 sites, including ones operated by Grosvenor and Veolia.  

TiTech Visionsort Ltd is based in Leicestershire and is headed by
Jonathan Clarke. 

www.titech.com

* Re-Manufacturing Technologies
Rutgers University, the state university of New Jersey, USA, has

formed a new company - named Re-Manufacturing Technologies Inc.
(RMT) - to commercialise and market a technology to create new blended
polymers from recycled plastics and latex paint. The technology was
developed by Rutgers’ Center for Advance Materials via Immiscible
Polymer Processing and the National Council on Paint Disposition Inc.
RMT is evaluating locations for a pilot plant.

www.paintrecycling.org 

Business News

Russia’s steel scrap
trade urges VAT abolition

Representatives of the Recycling
Materials Association (RMA), which
groups together 28 Russian scrap
processors, is claiming that the
removal of 18% VAT on steel scrap
would encourage more investment in
a sector where law-abiding merchants
are struggling to turn a profit, accord-
ing to the Reuters news agency. 

From January 1 next year, VAT
obligations will be removed for
Russia’s non-ferrous-scrap proces-
sors, but tax regulations are set to
remain in place for the country’s
5000 steel scrap enterprises. 

The country, a net steel scrap
exporter, is consuming larger
amounts domestically as the boom-
ing construction sector demands
more steel; steel scrap demand rose
last year to 19.8 million tonnes from
17.3 million tonnes in 2005. 

The RMA says that, on an annual
basis, the government receives US$
235 million in VAT payments from
the steel scrap sector and yet reim-
burses US$ 1.15 billion - leaving
US$ 915 million unaccounted for.
According to industry officials,
fraudulent traders claim back the

tax without having paid VAT on
exports. For domestic sales, they
receive a premium from buyers to
cover VAT but fail to declare this to
the authorities. 

According to the RMA’s Executive
Director Filipp Monosov, merchants
paying VAT cannot compete with
those who do not. ‘Those who do hon-
est business work on a completely
different level,’ he is reported to
have said. Association member
Vladislav Osmolovsky adds: ‘If you
give people the choice to steal or not
to steal, there will always be a per-
centage who will not pay VAT.’

Henk van Doorn passed away
after a long illness on August 27,
his 67th birthday. Many in the
recycling industry would have
known Henk van Doorn, either as
owner and CEO of Dutch recycling
machinery manufacturer Maat -
schappij Bronne berg Helmond
(MBH) or as International Sales
Manager of Spanish shear and
baler manufacturer Industrial
Hidráulicas ‘Moros’.

Personally, I met Henk on
nume rous occasions at conven-
tions and trade shows; and I had
the real pleasure of accompanying
him on several business trips to
recycling companies in, among
other countries, Canada and
Spain. 

Henk van Doorn will be
remembered by his many friends
and colleagues in the industry as
a warm-hearted man who had a
vast knowledge of the metals
recycling business.

Manfred Beck
Editor, Recycling International

Henk van Doorn
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Design contractor
appointed for Dubai
Recycling Park  

Kuwait’s National Projects
Holding Co. (NPHC), through its
Dubai Interests subsidiary, has
handed UK-based Campbell Reith
Hill International the design contract
for the Dubai Recycling Park (DRP).
Located within Dubai Industrial
City, this will be the first fully-inte-
grated waste management and recy-
cling park in the Middle East.

‘This follows Dubai Industrial
City’s recent approval of the feasibil-
ity study for Dubai Recycling Park,’
says Abdullah Hayat, Deputy
General Manager at NPHC. ‘The
master plan was conducted by
Remondis of Germany and now
Campbell Reith Hill International
will manage the design contract for
DRP and be responsible for the
architectural identity of the project.’

Based in London, Campbell Reith
Hill International is a consulting
engineer firm specialising in struc-
tural, civil, transportation, geotech-

nical and environmental engineer-
ing. It will be responsible for all
engineering studies regarding the
recycling park project, in addition to
utilities, traffic and environmental
impact studies.

Dubai Recycling Park will occupy
a site measuring 1.5 million square
feet. Construction is planned to com-
mence in the first quarter of 2008
and will be completed in 18 months.

For more information:
www.arabianbusiness.com

Nicholas Majdalani, regional Director of
Campbell Reith Hill International (left) and
Abdullah Hayat, Deputy General Manager of
National Projects Holding  sign the contract
for the Dubai Recycling Park.

According to an article in Ars
Technica, Microsoft is working with
the United Nations Industrial
Development Organization (UNIDO)
to send millions of used computers to
Africa for recycling. The computers
will be reconditioned in Africa,
loaded with Microsoft software and
sold to individuals and businesses on
the same continent. The first com-
puter refurbishment centre is
planned for Uganda, although a date
for its launch has not yet been set. 

According to UNIDO, this initia-
tive will create new jobs, develop
workforce computer skills and
increase the availability of inexpen-
sive computers. ‘By providing com-
puters, software and training to
entrepreneurs, we aim to foster jobs
and opportunities in small and mid-
size enterprises in rural Africa,’ com-
ments UNIDO’s Director General
Kandeh Yumkella. 

While Microsoft also perceives
many benefits, others are not fully
convinced by the idea. Last year, the
United Nations Environment
Program warned against a ‘growing
mountain of e-waste’ in Africa, argu-
ing that the proliferation of comput-
ers, cell phones, fax machines and
other electronic equipment could
lead to hazardous chemicals leaking
into the soil and water. As much as
75% of the electronics shipped to
Africa is ‘junk’, according to the US-
based National Institute of
Environmental Health Services
(www.ehponline.org). 

To address these concerns,
Microsoft and UNIDO have pledged
to create a regional electronic waste
recycling facility in East Africa. ‘We
are committed to developing a model
for refurbishment that is sustain-
able, both economically and environ-
mentally,’ insists Mr Yumkella. 

Microsoft to recondition
computers in Africa 

Gerdau Ameristeel to
acquire Chaparral Steel 

Gerdau Ameristeel, North
America’s fourth largest steel compa-
ny and its second largest mini-mill
steel producer with an annual capac-
ity of more than 9 million tonnes of
finished steel products, has signed a
definitive merger agreement to
acquire Chaparral Steel Company
for US$ 4.22 billion in cash. The two
companies’ boards of directors have
unanimously approved the transac-
tion and have recommended share-
holders to support the deal. 

Chaparral is the second largest
producer of structural steel products
in North America and also a major
producer of steel bar products; it oper-
ates mini-mills in Midlothian, Texas,
and Dinwiddie County, Virginia. The
company has approximately 1400
employees and an installed capacity
of 2.9 million tonnes per annum.

Following completion of the pro-
posed transaction, which is expect-
ed before the end of this year,
Gerdau Ameristeel intends to
explore the issuance of equity securi-
ties, with the goal of achieving a pru-
dent level of capitalisation and
maintaining a strong balance sheet.
The company’s majority sharehold-
er, Gerdau SA of Brazil, has commit-
ted to support Gerdau Ameristeel
and will subscribe to any equity
issuance in order to maintain its cur-
rent level of equity ownership.

Gerdau Ameristeel expects that
the link-up with Chaparral Steel
Company’s operations will generate
annual pre-tax operating synergies
in excess of US$ 55 million by the
end of 2008. 

For more information:
www.gerdauameristeel.com 
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SCRAP SORTING
Take it to the next level of...

RHINO SERIES
Handheld XRF with fully integrated, sealed controller

Instant and accurate results

Rugged, lightweight design with industrial-grade touchscreen

Screening of metals, glass, plastics, etc.

Identify grade and alloy chemistry on-the-spot

QXR
Automated Sorting & Separating System

Highly specific sort by material chemistry

Tons per hour capacities

Better than 95% accuracy

Extract Cu material; sort Al by alloy content; 

clean and grade SS; extract coins and precious metals

w w w . i n n o v x - e u r o p e . c o m
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The Shanghai Nonferrous Metals
Trade Association (SNMTA) has
unveiled the Shanghai Nonferrous
Metals Index (SMMI) as a means of
reflecting the fundamentals within
the non-ferrous metals industry and
of providing industrial participants
with price trend guidance.

The index covers spot prices for six
non-ferrous metals - copper, alumini-
um, nickel, lead, zinc and tin - which
together account for 90% of China’s
non-ferrous metals output. The refer-
ence level of 1000 is based on the spot
price quoted on April 1 2003. The
weighting for each non-ferrous metal
has been set in accordance with its
market share according to figures pro-
vided by the State Statistics Bureau
and China Customs (copper 36.9%,

aluminium 32.9%, nickel 4.7%, lead
14%, zinc 2.2% and tin 9.3%).
According to the SNMTA, weightings
will be adjusted every two years 
to reflect industry developments. 

A total of 105 enterprises - ranging
from producers of non-ferrous metals
to the companies trading in them -
have been selected to provide pricing
references. These companies include
12 listed companies in the non-fer-
rous metals industry such as Chalco,
Jiangxi Copper and Yunan Copper. 

The composite spot index for the
six metals is to be published at noon
every weekday and is expected to be
closely monitored by buyers and sell-
ers. According to the SNMTA, the
index reveals not only the price
trends for each metal but also takes

The Shanghai Nonferrous Metals Index (SMMI)
covers spot prices for six non-ferrous metals -
copper, aluminium, nickel, lead, zinc and tin. 

Launch of Shanghai 
Nonferrous Metals Index   

A research project involving
Cardiff University in Wales and the
University of Birmingham in
England is focusing on the recycling
of precious metals from road dusts
and vehicle exhausts. 

Catalytic converters reduce vehicle
exhaust pollutants to an acceptable
level; all use platinum in their construc-
tion but, over their years in use, this
precious metal is slowly lost through
exhaust pipes. Dr Hazel Prichard of the
School of Earth Ocean and Planetary
Sciences of Cardiff University believes
that many kilogrammes of platinum
are being sprayed on to streets and
roads every year.

She comments: ‘Platinum is a vital
component not only of catalytic convert-
ers but also of fuel cells. Fuel cells are
an important new source of clean ener-
gy. Platinum is a precious metal and
resources are scarce and expensive.
Our research is looking at ways of recy-
cling platinum and other precious met-
als.’ Her team is aiming to find loca-
tions where platinum is sufficiently
concentrated for cost-effective and sus-
tainable recovery; a prime focus for
study is road-sweeper waste containers.

The same universities also explor-
ing how food wastes and ‘friendly’
bacteria can be harnessed to create
greener energy. The goal is to devise
techniques to produce clean fuel cells
to create reliable, greener energy
while minimising waste.

For more information:
www.earth.cardiff.ac.uk

Streets
paved with
platinum

account of the interactions between
different markets. 

Establishment of the composite
index should also provide the
Chinese government with a simpli-
fied approach to monitoring the
industry and enable it to draft
appropriate regulatory policies. 

World-first claimed by Global Resource
Gershow Recycling of Medford,

New York, USA, has purchased a
conversion machine for auto shred-
der residue (ASR) from US-based
Global Resource Corp. (GRC) which,
the manufacturer claims, is the
world’s first 100% emission- and pol-
lutant-free green recycling machine.

GRC is supplying Gershow with
the HAWK 10 which uses new tech-
nology to reduce ASR sent to landfills
by around 65%. The process gener-
ates virtually no emissions linked to
global warming, according to GRC.

The HAWK 10 system uses high
microwave frequencies to convert

auto fluff into oil and gas. The gas is
then used in a closed-loop system to
fuel the next round of material
breakdown without emitting harm-
ful waste. This process will signifi-
cantly reduce the amount of waste
that Gershow sends to landfill, while
conducting it in a closed-loop system
that eliminates pollutants. 

‘Imagine running a major indus-
trial process like recycling with neg-
ligible fuel costs and zero emissions,’
says Kevin Gershowitz, Executive
VP of Gershow Recycling. ‘It seems
like the stuff of science fiction, but
it’s real, it’s proven, and it’s avail-

able right now to companies like
Gershow who grasp the importance
of fighting global warming.
Recyclers are only part of the solu-
tion. We too must strive for the same
efficiencies and green production
processes that challenge industries
everywhere. Our agreement to
acquire Global Resource Corp.’s
HAWK 10 is a major step forward
toward deploying processes that
make sound business and environ-
mental sense.’

For more information:
www.globalresourcecorp.com 
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Innovation
in size reduction

Make a fortune by shredding

UNTHA shredding technology offers solutions for production of substitute fuel.

          

 

 

 

 

 RDF

 

 

UNTHA shredding technology

               www.untha.com

SGM Magnetics E d d y  C u r r e n t  S e p a r a t o r

Prestigious references based on
record metal recovery results!

Sizes available 40", 60", 80"

USA
SGM Magnetics Corp.

Phone +1 941.342.8800
Bob@sgmmagnets.com

Europe
Refer to website for

your local SGM subsidiary
www.sgm-magnetics.com
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Renewed Spectrolab with hybrid optic
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Germany’s Spectro presents its
next generation of Spectrolab
stationary metal analysers,
which have been equipped with a
new hybrid optic, a new readout
system and an advanced plasma
generator. 

According to the Kleve-based
manufacturer, the instrument now
achieves extremely low detection
limits and is especially suited for all
metal analysis applications. The
most important technological ad-
vance in this version of the Spectro-
lab is its hybrid optic that directly
processes the light from the spark
stand with up to 108 PMT detectors
and 22 CCD sensors. Parallel utili-
sation of the two detector technolo-
gies achieves detection limits with a

previously impossible flexibility,
says Spectro.

Another advantage of the new
Spectrolab are the reduced operat-
ing and maintenance costs. With the
modified spark stand and the effi-
cient interaction between plasma
generator and readout system, mea-
suring cycles have been shortened
by about 20 percent, claims Spectro.
This results in a higher sample
throughput and ensures greater effi-
ciency in the laboratory.

SPECTRO Analytical Instru-
ments GmbH & Co, Kleve, Germany 
Phone: +49 2821 8 92 0, 
Fax: +49 2821 8 92 22 00, 
Email: info@spectro.com

www.spectro.com

US-based manufacturer of hand-
held X-ray fluorescence (XRF)
alloy analysis instrumentation
Thermo Fisher Scientific Inc. has
launched the Niton XL3 Series,
the third generation of Niton
hand-held XRF analysers. 

The company claims the new in-
strument delivers faster alloy grade
identification and laboratory-quali-
ty metal alloy composition analysis. 

Headquartered in Billerica, Mass-
achusetts, Thermo Fisher has mea-
sured the typical time for routine
positive grade identification at less
than 2 seconds. This is up to five
times faster than was achievable
with the previous generation of com-
pany analysers, thereby increasing
sample throughput and user produc-
tivity, it is noted.

Marketing Director for Niton
Analysers Jon Shein explains: ‘The
Niton XL3t features a 50 kilovolt, 2-
watt X-ray tube, the highest-powered
X-ray tube ever offered in a portable
XRF analyser, as well as electronics
which enable a host of new features
directly benefiting the customer.’  

The XL3 Series is available in a
range of configurations, and comes
with an assortment of optional fea-
tures and accessories to suit a wide
variety of analytical needs, the com-
pany says. It is specifically designed
for metals recycling applications, en-
abling users to increase sorting vol-
umes through higher testing speeds.
A Lexan EXL housing makes the
XL3 Series waterproof, dustproof
and rugged, the company adds.

Thermo Fisher Scientific/ 
NITON Analysers, Billerica, 
Massachusetts, USA, 
Phone: +1 978 670 7460, 
Fax: +1 978 670 7430, 
E- mail: niton@thermofisher.com

www.thermo.com/niton

Third-generation Niton XRF analysers

Spektrum optical colour sorter

S+S Inspection Inc., the US man-
ufacturer of optical sorting tech-
nology, has launched its new
Spektrum high  resolution optical
co lour sorter. 

The new device, which identifies
glass and plastics, is especially suit-
ed for sorting mixed glass into sin-
gle-colour fractions in waste process-
ing, where sometimes it can be vir-
tually impossible to be sure that
users will always put their bottles in
the correct skip.

According to the manufacturer,
the Spektrum can separate up to
90% of the glass from ceramic, stone
and porcelain waste and more than
98% off-colour contaminants from
plastic streams such as coloured PET
contamination from recycled PVC,
and all types of granular or shredded

plastics with a grain size
down to below five mil-
limetres.New high resolu-
tion optics combined with
new sorting algorithms,
identify all types of conta-
minants, including thick,
dark, light absorbing and
UV glass, even if mixed
with ceramics, stone and
porcelain waste. The addi-
tion of a redesigned, air-
activated valve assembly
with a reaction time of a

few milliseconds makes a significant
contribution to the achievement of
better than 97% yield, even with an
initial colour contamination of 50%.

The new Spektrum is equipped
with a so-called ‘Auto-learn’ func-
tion, which enables an operator to
program specific sorting tasks sim-
ply by feeding through either the
good material or the material to be
rejected. Pre-defined sorting pro-
grams, stored on non-volatile mem-
ory, can be selected at the touch of a
button.

S+S Inspection Inc., Tucker,
Georgia, USA,
Phone: +1 770 493 9332, 
Fax: +1 770 934 3384, 
E-mail: info@sesotec.co.uk

www.sesotec.com

RI_023 PRODUCTNEWS:Product News  05-09-2007  13:37  Pagina 19



The new SPECTRO iSORT is convincing:
Easy to handle, light weight and precise.

� Rechargeable battery for several hundred
measurements

� Analysis of Fe, Ni, Ti, Al, Cu and Co metals
� No radioactive source
� No protective gas (even not for precise

carbon analysis in steel)
� Fingerprinting method for fully automatic

metal identification
� Instrument control with ICAL logic system

Learn more about the new
SPECTRO iSORT and request a
demonstration at
www.spectro.com,
spectro.info@ametek.com or
Tel. +49.2821.892-2102

New handheld
spectrometer
for metal analysis
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To suit shaft alignment proce-
dures without involving additional
evaluation software, Fixturlaser
has developed the ‘Offline-to-
Running’ function - or OL2R.

The new function can be used on
its Fixturlaser XA product to mea-
sure dynamic movements such as
thermal growth and process forces.
According to the Swedish firm, the
Fixturlaser XA is the only shaft
alignment system on the market to
incorporate this function. With the
Fixturlaser OL2R, the user can carry
out alignment and compensate for ac-
tual dynamic movement, it explains.

Incorporation of point lasers
means that fixtures can be mounted
rapidly and not necessarily by some-
one with in-depth knowledge of
shaft alignment or the Fixturlaser
XA. Software is based on the user in-
terface from Fixturlaser XA shaft

alignment programs. Also included
are 3D Flash animations to offer the
user step-by-step guidance through-
out the measurement process. 

Fixturlaser SA, Mölndal, 
Sweden, 
Phone: +46 31 706 28 00, 
Fax: +46 31 706 28 50, 
E-mail: info@fixturlaser.se 

www.fixturlaser.com

Size Reduction Specialists Corp.,
the US-based plastics recycling
equipment manufacturer, has
introduced an updated version of
its Bridge Buster. 

This features a specially-de-
signed, force-feed control system
within the hopper that smoothly
moves large runners into a two-
stage cutting process designed to re-
duce granulated material to the de-
sired size.

This enhanced system incorpo-
rates a new ram design with nylon

slides, which eliminates large runner
bridging and ‘dramatically’ reduces
down-time relating to bridging prob-
lems. The Bridge Buster enables the
processing of larger runners for re-
grind while minimising regrind loss,
according to the manufacturer.

Size Reduction Specialists, Corp.,
East Lansing, Michigan, USA, 
Phone: +1 517-333-2605,
Fax: +1 517-333-8870, 
E-mail: srscorp@srscorp.com

www.srscorp.com

P R O D  U C T  N E W S

New Bridge Buster from SRS

Fixturlaser upgrades XA system

A single press of a mobile phone
button can now yield real-time
metal price updates from the
LME thanks to a new develop-
ment from Dutch software firm
Metalradar. 

The company’s focus is the metal
recycling industry ‘and therefore our
products are geared to this branch’,
explains Metalradar’s co-founder
Tim Nijenbrink. ‘This means our in-
formation is interesting, easily ac-
cessible by a simple installation and
user-friendly.’

As well as delivering metal prices
to mobile phones, Metalradar also

conveys average prices,
graphics, precious metals
historical data and world
stocks to computers. 

Metalradar operates
mainly in the Benelux
countries and in Germany,
but is seeking to offer its
services to a wider market.

Metalradar, Oldenzaal, 
the Netherlands,
Phone: +31 53 711 2155, 
Fax:  +31 742 011 030, 
E-mail: info@metalradar.com

www.metalradar.com

In an effort to find a better solu-
tion to the loading of various
forms of scrap and bulk prod-
ucts into containers for export,
New Zealand-based A-Ward
Attachments Ltd has developed
the ACT self-contained contain-
er tilting unit with back-in, drive-
out capability. 

A-Ward Director and Chief Engi-
neer Simon Ward designed the unit
after hearing customers complain
that existing loading systems were
causing damage to containers while
at the same time lacking in safety
and efficiency.  

The container and trailer chassis
are backed into the unit and the con-
tainer is locked at eight points of en-
gagement on to the tilter’s lifting
arms. The doors are opened and the
tilter hydraulically raises the con-
tainer from 0 to 90 degrees for easy
loading using a loader, material
handler or conveyor. Once loaded,
the doors are closed and held shut by
specially-designed hydraulic closers;
the container is then lowered to a

safe height so the doors can be
latched. Once back on the trailer
chassis, the locks are disengaged
and the container is taken to port. 

‘We visit yards all over the world
and listen to our customers’ needs,’
says Mr Ward. ‘Overwhelmingly,
people needed a faster way to load
containers without putting opera-
tors and labourers in harm’s way.’

A-WARD Attachments Ltd, 
Penrose, New Zealand, 
Phone: +64 9 622 3111, 
Fax: +64 9 634 5128, 
E-mail: simon@a-ward.co.nz

www.a-ward.co.nz

A-Ward container tilter 

Real-time metal prices on mobile phones
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Survey reveals
UK is ‘flushing
away’ waste

Over half the UK population has
admitted to flushing items down the
toilet instead of disposing of them in
the bin, a ‘Keep Britain Tidy’ study
has revealed. Flushed objects in-
clude rope, wood, razor blades, ciga-
rette stubs and sanitary products. In
47% of cases, hygiene was given as
the reason for adopting this particu-
lar disposal method.

The survey revealed that 22% of
people were concerned about the
smell of ‘messy’ items such as nap-
pies and were worried that their
children may try to retrieve them
from a bin. The anti-litter campaign
says that most people who confessed
to disposing of litter via the toilet
‘see it as a convenient way to dispose
of difficult items’. 

Keep Britain Tidy notes that for-
eign household waste can block fil-
ter screens when it reaches the sew-
erage plant. In times of heavy rain-
fall, waste may be washed into
overflow pipes and end up in rivers
or seas, thereby posing a potentially
fatal threat to wildlife. 

Barrie Clarke, Director of Com-
munication at Water UK, observes:
‘A blocked toilet isn’t at all funny
and a blocked sewer is even worse if
the neighbours are affected. It’s defi-
nitely in everybody’s interests to use
the loo for its real purpose. Water
and sewage companies have spent
an estimated £25 billion (US$ 50 bil-
lion/Euro 40 billion) since privatisa-
tion in 1989 on water quality and en-
vironmental programmes.’

Netherlands
tops EU paper
recycling
league

The Netherlands outstripped all
its EU counterparts in recycling 77%
of its recovered paper in 2005 com-
pared to 64% in 1998. The very high
recycling rate resulted mainly from
an excellent domestic paper collec-
tion system which yields recovered
paper of very high quality in inter-
national terms. 

Dutch paper mills use more than
75% recovered paper in their produc-
tion processes.

Car recycling in
the Netherlands

In the Netherlands, registrations
relating to some 484 000 cars were
handed in last year: of these, 250
000 cars were exported and the re-
maining 234 000 were discarded as
end-of-life vehicles. Both figures
were lower than in 2005. 

The 263 dismantler members of
the country’s ARN car recycling or-
ganisation environmentally recycled
209 500, or around 90%, of the dis-
carded vehicles. Most of the 250 000
exported cars were shipped to new
EU member states in Eastern Eu-
rope. The average age of a scrapped
car in the Netherlands increased
from 15.5 years in 2005 to 15.9 years
in 2006. 

Trans-boundary
movement of
waste in Poland

Revised EU legislation on inter-
national shipments of waste came
into force on July 12. Poland is
bound by the provisions of the EU
Accession Treaty to treat any waste
material, irrespective of whether it
is neutral or extremely hazardous to
the environment, as a hazardous
waste material. 

Since importation of scrap metal
into Poland involves significant time
and effort to complete the required
permit procedures, many foreign
companies prefer to establish co-op-
erative ventures within Poland to
take advantage of simpler Green
List procedures. In order to ship
scrap freely to Poland, scrap compa-
nies will have to wait until 2012 for
a transitional period to end. 

The Polish Chamber of Commerce
and Industry of Scrap Metal Man-
agement - the organisation repre-
senting the country’s scrap sector -
has continued to call on representa-
tives of the Polish Parliament to look
objectively at the progressive defi-
ciency of raw material necessary for
domestic steel production.

Approval for
Sims/Adams
Steel deal 

Sims Group Ltd has been notified
of the early termination of the wait-
ing period requirements of the US
Hart-Scott-Rodino Antitrust Im-
provements Act, thus enabling the
merger of its Southern Californian
Metal Recycling assets with those of
Adams Steel LLC to proceed. 

The proposed joint venture com-
pany - SA Recycling LLC - will oper-
ate within a territory encompassing
Southern California, Arizona,
Southern Nevada and Northern
Mexico. It will combine Sims’ deep-
water facility at the Port of Los An-
geles with Adams Steel’s two inland
shredding operations and extensive
network of inland feeder yards. 

Dow Jones
expands Paper
Stock Index

Dow Jones Indexes has launched
seven new recovered papers indices -
one for each US region participating
in physical transactions of OCC 11
grade corrugated paper. 

The Dow Jones Midwest OCC 11
Index, the first index in the series,

A mag a zine for the recy cling indus try is pub lished in
many coun tries. Although these pub li ca tions main ly
cover news of the domes tic mar kets, many of them also
sig nal inter na tion al  trends. Recycling International
rounds-up items from these mag a zines which are of
inter est to the inter na tion al recy cling indus try.

The mag a zines we co-oper ate with in pub lish ing  
extracts from their edi to ri al pages are:
• Scrap (USA)
• Recycling Today (USA)
• Recycling mag a zin (Germany)
• Magazine Recycling Benelux (The Netherlands/Belgium)
• Recy cling  & Waste World (UK)
• Recykling Poland

R O U N D  U P    

Magazine Round Up

www.mrb-uit gev ers.nl

www.recy cling wasteworld.co.uk

www.recy cling to day.com

www.abrys.pl
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was launched in February last year.
The latest indices relate to the fol-
lowing regions: New England,
Southeast, Mid-Atlantic, Southwest,
Pacific Northwest, Northern Califor-
nia and Southern California.

The Dow Jones Recovered Papers
Index series provides industry par-
ticipants with independent pricing
information to assist them in mak-
ing appropriate risk and price as-
sessments. The indices average out
wholesale monthly transactions to
offer a more precise reflection of
market activity. 

The Dow Jones Recovered 
Papers Indexes are available 
on the sixth business day of the
month at www.djindexes.com and
www.dowjonesnews.com. In addi-
tion, the indices will be distributed
directly by Dow Jones Indexes via
electronic subscription.

Study into auto
shredder
residue recy-
cling

The United States Council for Au-
tomotive Research’s Vehicle Recy-
cling Partnership (VRP) has signed
a contract with ECO2 Plastics Inc.
to evaluate its PET plastics recy-
cling technology. 

While US vehicle manufacturers
have worked to eliminate sub-
stances of concern from general ve-
hicle content, some can still be found
in shredder residues - many of them
originating from non-automobile
sources such as appliances and de-
molition materials.

ECO2 Plastics is one of several
private industry innovators working
with the VRP and its partners to de-
velop shredder residue recycling so-
lutions. Shredder residue plastics
are cleaned using an environmental-
ly-friendly, water-free process which
deploys a biodegradable solvent and
liquid carbon dioxide to remove of-

fending substances, thus facilitating
the use of the remaining plastics.

American Iron’s
scrap art com-
petition

American Iron of Minneapolis,
USA, has announced the winners of
its seventh annual ‘Art of Recycling’
Metal Sculpture Competition, which
features artwork made from scrap
metal collected for recycling and
made available to local artists by the
recycler.

Contestants are allowed one hour
to select the raw materials from
American Iron’s main yard, and have
five weeks to create their artwork.
This year, the contest attracted 28
entries - the largest of which weighed
more than 300 pounds and stood 9
feet tall, and the smallest of which
weighed less than two pounds.

To view the recycling sculptures,
visit: www.scrappy.com

Harris surveys
US recycling
habits

A poll of 2372 adults carried out
by US market research agency Har-
ris Interactive has revealed that
77% of American adults recycle
something in their own home, while
23% still recycle nothing at all.

Although the assumption is typi-
cally that younger generations are
more likely to recycle, the poll
showed that 30% of Echo Boomers
(aged 18 to 30) recycle nothing, com-
pared with 19% of Matures (aged 62
and older). The poll also showed that

http://www.scrap.org

those in the East and West of the
USA are more likely to recycle, with
recycling rates of 88% and 86% re-
spectively; however, 32% of people in
the South and 30% of those in the
Midwest claim to recycle nothing.
Why aren’t adults recycling? Over-
all, the most-cited reason selected
was: ‘Not available in our area.’

In terms of materials recycled,
67% of adults surveyed said that
they recycle aluminium or metal
cans, while 59% recycle paper and
57% recycle plastic. Just more than
half the adults surveyed (54%) said
that they recycle glass.

For more of the survey’s findings,
visit www.harrisinteractive.com

Hong Kong
stalls metal
scrap imports

By early August, up to 120 000
tonnes of copper scrap had been held
up by customs officials in the Port of
Hong Kong. And stricter controls on
imports were not expected to be re-
laxed for two to four months. 

According to Bonnie Liu, an ana-
lyst at Macquarie Bank, scrap im-
ports in Southern China will be re-
stricted for several months because
customs officers are increasingly re-
searching alleged smuggling of scrap
metal. Investigations are focusing on
ports in South China - from the
Jangtze river near Shanghai down
to Guangzhou in Guangdong
province - where the influence of the
central Chinese authorities is tradi-
tionally at its weakest. 

According to one Taiwanese cop-
per scrap exporter, there are almost
no copper stocks left in the South
China market. 

R O U N D  U P  

www.recy cling mag a zin.de
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It took the Greek herald Pheidip-
pides several hours to run from the
battlefield at Marathon to Athens to
announce that the Greek army had
miraculously defeated the Persians.
Having run the entire 42.195 kilome-
tres without stopping, legend has it
that Pheidippides proclaimed ‘We
are victorious!’ before collapsing from
exhaustion and dying on the spot.

Some 2497 years later, the process
of securing the latest recycling indus-
try news is far less exhausting - in-
deed, it is just a mouse-click away.
Whether you are in Athens, Beijing,
Buenos Aires, San Francisco, Rome
or Sydney, the Internet makes it easy
to round up the news in an instant. 

Until now, however, there has
been no free Internet magazine
bringing daily-updated news to the
worldwide recycling industry. Recy-
clingBizz bridges that gap, combin-
ing its ambitious coverage with a
‘down-to-earth’ style of operation.

E-magazine

RecyclingBizz is the result of a
partnership between Recycling In-

ternational and RecycleNet Corp.,
the Canada-based developer of
unique online trading systems which
enable generators, brokers, dealers,
processors and consumers to buy,
sell or trade recyclable materials or
used items. Recycling International
recognised the recycling news gap on
the Internet while RecycleNet want-
ed to provide the millions of visitors
to its 600-plus recycling websites
with up-to-date news articles.
E-magazine RecyclingBizz.com is an
independent, real-time updated
news source, bringing you recycling
information from all corners of the
world – including comprehensive
news articles about important legis-
lation, technical innovations, new
products, business developments,
market issues and all those other
subjects of interest to the recycling
industry. Each month, RecyclingBizz
will also bring you longer back-
ground articles about ‘hot’ topics in
the recycling industry. RecyclingBizz
will publish all the news as it relates
to global recycling issues, covering
everything from tyres to plastics,

an established network with mil-
lions of existing visitors.

Recycling International

The newly-developed E-magazine
is from the same team as the printed
version of Recycling International,
although each focuses on different
areas of the international recycling
business. 

Being the only global recycling
magazine, Recycling International
will continue to bring you in-depth ar-
ticles written by its experienced team
of editors and correspondents. Its
readership is made up of more than
18 000 recycling industry decision-
makers in 125 countries worldwide.

For everyone with an interest in
recycling and in having access to the
latest news, RecyclingBizz consti-
tutes a unique online news source.
It’s not a myth, it’s a reality! See it
for yourself by visiting 

www.recyclingbizz.com.

from e-scrap to shipbreaking.
Furthermore, a special ‘news feed’

enables companies to incorporate
RecyclingBizz headlines into their
own websites, thus providing visi-
tors with a value-adding service of
news stories updated on a daily ba-
sis. The millions of visitors to Recy-
cleNet’s 650 trading websites will
also be able to read the news on
these sites. And at some point in the
future, the plan is for RecyclingBizz
to bring you yet more features.

Advertising

Via RecycleNet’s technically-ad-
vanced web structure, RecyclingBizz
will reach millions of people. So ad-
vertising on RecyclingBizz is like at-
tending a huge recycling trade show!
From around the world, it brings to-
gether supply and demand, manu-
facturer and customer, need and so-
lution. 

RecyclingBizz differs from other
recycling news sources because it is
updated on a daily basis, offers easy-
to-use navigation, covers global re-
cycling issues and operates through

Recycling International & RecycleNet

are proud to announce the birth of  

RecyclingBizz.com
From the editorial desk of Recycling International, a new baby

is born and his name is RecyclingBizz.com. The newborn radi-

ates innovation, freshness and creativity, making use of all the

extensive possibilities the Internet has to offer. His unique char-

acter is derived from two distinctive parents: the writers of

Recycling International and the programmers at RecycleNet.
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Republic of South Africa 
at a glance

Population: 44 million
Ethnic groups: black African 79%, white 9.6%,

coloured 8.9% and Indians/Asians 2.5%.
Capital: Pretoria. 
President: Thabo Mbeki since June 16 1999. 
Economy: South Africa is a middle-income, emerg-

ing market with an abundant supply of natural
resources; well-developed financial, legal, communi-
cations, energy and transport sectors; a stock
exchange that ranks among the 10 largest in the
world; and a modern infrastructure supporting an
efficient distribution of goods to major urban centres
throughout the region. However, growth has not been
strong enough to lower South Africa’s high unemploy-
ment rate, and daunting economic problems remain
from the apartheid era - especially poverty and lack of

S O U T H  A F R I C A

South Africa is a country of contrasts. Rich and
poor, urban sprawl and open countryside, moun-
tains and coastal regions, different racial groups -
all co-exist in a country the size of Europe. 

With a growth rate of 5% in 2006, the country’s
economy is doing well. However, South Africa is fac-
ing many problems. One of the biggest is its unem-
ployment rate which, according to 2006 government
statistics, stands at around 25% although more
realistic estimates put it closer to 50%. 

As the rich get richer and the poor get poorer, with
only a small middle class as a buffer between the two,
it is no surprise that serious crimes - including mur-
ders, car-jackings and robberies - increased for the
first time last year since apartheid came to an end in
1994; according to police statistics, the number of
serious offences climbed 2.4% to 19 202. Business
people consider these statistics to be the greatest dis-
incentive to invest in post-apartheid South Africa. 

Domestic markets first

In line with the country’s thriving economy, South
Africa’s metals recycling business is performing very
well. There are an estimated 800 scrap-related com-
panies, of which 87 are members of the South African
Metals Association. Seven of the largest metal recy-
clers can be found in Gauteng, the province of which
Johannesburg is the capital and where some 70% of
the country’s industrial activity is focused; three major
metal recyclers can be found around Durban while
another one - SA Metal - is headquartered in Cape
Province. Statistics suggest that around 70 000 to 80
000 tonnes of ferrous scrap is available each month.  

Most of the metals recyclers I visited during my
stay in South Africa subscribed to a policy of serving
their domestic customers first while exporting their
surplus, mainly to Asia and Europe. 

Transport problems

‘Scrap is cheap but transport makes it expensive,’
one of the metal recyclers told me. The long dis-

In June, I took a three-week trip to South Africa where a holiday was

combined with visits to a number of metals recycling companies. 

I was able to enjoy great food and wines, meet friendly people, and

view some stunning landscapes and wildlife. But above all, I was

given a very valuable insight into the country’s recycling culture.

By Manfred Beck tances and accompanying transport costs are one of
the industry’s biggest problems, not least because
the Johannesburg region in which most of the scrap
is generated is far away from the ports. 

As Martin van Wijngaarden of Reclam put it: ‘For
ferrous, there is a clear distinction between the
coastal and the inland markets. As most steel mills
are located inland, especially around Johannesburg,
all ferrous scrap is going to our customers over there.
Ferrous from the coastal regions is often exported
because the overseas freight rates are cheaper than
transport by truck to the inland steel mills.’ 

The main export destination for South Africa’s fer-
rous is South East Asia, while non-ferrous metals are
shipped principally to South East Asia and Europe. 

Wealth from ‘waste’

Most  ‘waste’ in South Africa is landfilled because
the country has no incineration plants. All landfills
are state-owned although companies can lease them.

Snapshot of metals recycling in So

The scrap yard of UCG Recycling in Krugersdorp.
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The many landfills provide an income for the 100
000-plus ‘scavengers’ who sort recyclable materials -
including metals, plastics, paper and glass - from the
waste stream for sale to small merchants. In general,
they make some Rand 60-80 (US$ 8-10) in a day from
the collection of metals, paper, glass and plastics.
This informal sector is very important as recycling
companies are sourcing either directly from these
people, or are buying their material from small scrap
yards to which the scavengers sell their recyclables.

South Africa has put in place general legislation
to promote recycling. The government tries to min-
imise the dumping of waste and to encourage reuse
and recycling. But execution of this policy is left
largely to industry through voluntary agreements.
One example is the ‘Collect-a-can’ organisation
which is funded and operated by its shareholder,
South Africa’s major steel mills. The country has
achieved a used beverage can recycling rate of
around 65% - but this applies only to steel cans and
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not to aluminium. The government is currently
drafting a new waste bill which will place signifi-
cant emphasis on employment opportunities. 

Black economic empowerment 

In an attempt to ‘build our economy on the full
potential of all persons and communities across the
length and breadth of this country’, South Africa
enacted the broad-based Black Economic
Empowerment Act (BEE) in 1994. BEE is meant to
be ‘a growth strategy that aims to realise the coun-
try’s full economic potential’. 

Black economic empowerment is not affirmative
action, although employment equity forms part of
it. Nor does it aim merely to take wealth from white
people and give it to black people. It is simply a
growth strategy which targets the South African
economy’s weakest point: inequality.

S O U T H  A F R I C A

economic empowerment among the disadvantaged
groups. South African economic policy is fiscally con-
servative but pragmatic, focusing on targeting infla-
tion and liberalising trade as a means of increasing
job growth and household incomes.

Unemployment rate: Officially 25.5%, but more
realistic estimates put it closer to 50%.

Natural resources: gold, chromium, antimony,
coal, iron ore, manganese, nickel, phosphates, tin, ura-
nium, gem diamonds, platinum, copper, vanadium, salt
and natural gas.

Industries: mining (South Africa is the world’s
largest producer of platinum, gold and chromium),
automobile assembly, metalworking, machinery, tex-
tiles, iron and steel, chemicals, fertiliser, foodstuffs
and commercial ship repair.

GDP: US$ 587.5 billion in 2006 (US$ 13 300 per
capita). Last year, GDP growth was 5% last year,

while the inflation rate was 5%. 
Exports: US$ 59.15 billion (2006 estimate).
Export commodities: gold, diamonds, platinum,

other metals and minerals, machinery and equip-
ment.

Export partners: Japan 12.1%, USA 11.8%, UK
9%, Germany 7.6%, Netherlands 5.3% and China 4%
(2006).

Imports: US$ 61.53 billion in 2006.
Import commodities: machinery and equip-

ment, chemicals, petroleum products, scientific
instruments and foodstuffs.

Import partners: Germany 12.6%, China 10%,
USA 7.6%, Japan 6.6%, Saudi Arabia 5.3% and UK
5% (2006).

Currency: Rand (ZAR).
Exchange rate: Rand per US dollar = 6.76.

n South Africa UCG Recycling
Founded in 1998, UCG

Recycling is one of Johannes -
burg’s leading buyers, proces-
sors and suppliers of all types
of ferrous, non-ferrous and
stainless steel metals. 

For the collection and dis-
tribution, UCG runs some 20
vehicles and approximately
700 bins from its two-hectare
premises at Krugersdorp.

UCG sources most of its
material from industrial sup-
pliers and dealers within the
Gauteng province. Metal is
graded, sorted and processed
to customer specifications,
and then delivered to local
foundries and mills. Although
UCG focuses mainly on sup-
plying the local market,
exports have increased con-
siderably over recent years. 

In addition to processing,
UCG is also engaged in refur-
bishing and reconditioning
material processing plant and
equipment such as shears,
scrap handlers, balers, crop-
pers and crushers. 

UCG is one of the few recy-
cling companies that has
been awarded a special
nuclear licence by the
National Nuclear Regulator
which allows the company to
transport and process poten-
tially hazardous radioactive
material.

www.ucg.co.za

Tony Herman (right) and Terence Reddy of UCR Recycling. 
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BEE scorecard

Black economic empowerment is driven by legis-
lation and regulation. An integral part of the BEE
Act is the balanced scorecard, which measures com-
panies’ empowerment progress in four areas. 

This scorecard is defined and elaborated in the
recently-released BEE codes of good practice, which
will soon be passed into law. These codes will be bind-
ing on all state bodies and public companies, and the
government will look to do business with a BEE com-
pany when making economic decisions on: procure-
ment, licensing and concessions, public-private part-
nerships, and the sale of state-owned assets or busi-
nesses. Private companies must apply the codes if
they want to do business with any government enter-
prise or organ of state - that is, to tender for business,
apply for licences and concessions, enter into public-
private partnerships, or buy state-owned assets. 

Currently, an estimated 20% of South Africa’s
scrap companies are BEE compliant.

The Reclamation Group
The Reclamation Group (Reclam) is South

Africa’s largest and only nationwide scrap and
waste processing company. The privately-held firm
was founded in 1998 as a merger of 15 family-
owned businesses. 

Reclam’s business revolves around the purchas-
ing, processing and sale of ferrous and non-ferrous
scrap metals. Operating 60 facilities and boasting
2300 employees, the company is still based largely
in South Africa, although branches have been
opened in Mozambique, Swaziland, Malawi, Kenya,
Zambia and Botswana.

Having assembled a network of steel scrap recy-
cling centres throughout South Africa, the company
expanded some seven years ago into other recy-
clable commodities - such as glass, paper, card-
board and rubber - and into integrated waste man-
agement services, thus providing a one-stop waste
management/recycling solution. Reclam also oper-
ates a chemical plant for copper sulphates and an
aluminium ingot remelting plant. 

Looking to the future, Reclam aims to extend its
interests in these ‘new’ commodities. ‘We especially
want to grow in paper and cardboard,’ says CEO
Martin van Wijngaarden. ‘Prices of these materi-
als have been plummeting over recent years and
we already export considerable volumes, mostly to
Asia. Reclam’s philosophy is always to serve the
domestic markets first and export the surplus
material.’

www.reclam.co.za

Cronimet RSA
Cronimet RSA is unique in South African terms in that it is the only recycling company

with a 100% focus on stainless steel and related alloys. 
The country is home to only one stainless steel producer - Middelburg-based Columbus.

Cronimet sells most of its stainless steel scrap to Columbus as well as to local foundries. The
surplus is exported worldwide; the cobalt, tungsten and molybden alloyed material mainly to
Germany, the UK and Sweden. 

Cronimet started its operations in South Africa in 1995. The plant at Alrode, near Durban,
is run by a local workforce headed by Alan Shunn and Bernard Maguire, who is currently also
the Chairman of the Metal Recyclers Association of South Africa (MRA). For information, vis-
it: www.mra.co.za. He observes: ‘We source our material almost exclusively from engineering
companies and scrap reverters such as oil refiners and mining companies in and around
Johannesburg as well as from scrap merchants, although we also buy material from neigh-
bouring African countries. To get the material to Alrode, we have our own fleet of transport
trucks.’

Cronimet currently collects around 2400 tonnes per month of ferritic, magnetic and other
grades of stainless steel scrap. In terms of processing, the company uses balers, croppers, and
torch cutting after manual sorting using portable analysers. 

www.cronimet.com

Reclam’s CEO Martin van Wijngaarden.

Bernard Maguire of Cronimet RSA is currently also the Chairman of the
Metal Recyclers Association of South Africa.

Torch cutting of stainless steel in the yard of
Cronimet RSA.
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SA Metal Group

Cape Town-based SA Metal Group is owned by Clifford Barnett and brother Graham Barnett. They certainly
have a right to be proud: SA Metal is one of the largest scrap metal companies in South Africa and, when it
comes to state-of-the-art recycling and environmental protection, the company can compete with the top com-
panies in Europe and the USA. 

Currently the group operates three scrap yards in Cape Town and two in Johannesburg, and a steel billet mill
in Cape Town. The company employs a total of 750 people, has 65 trucks on the road as well as thousands of bins
at customers’ sites. Its modern metal processing equipment includes: a 3000 HP shredder from Texas Shredder;
a 600-tonne Lindemann shear; a Harris HRB non-ferrous baler; eddy current systems; and a heavy media sep-
aration system for sorting non-ferrous metals. 

SA Metal collects and processes both ferrous and non-ferrous metals. Some of the scrap is sold to local
smelters for further processing; some is consumed in the company’s own smelting, alloying and casting opera-
tions; and the balance is exported all over the world. The firm also operates a semi-continuous cast copper and
copper-alloy billet plant where product is manufactured to individual customers’ specifications and quality
requirements. The SA Metal Group comprises three more divisions: ‘Real Steel’, ‘Waste Control’ and, by far the
most important division, SA Steelworks. Commissioned in 1999, its plant produces steel billets of various
weights and dimensions to international specifications. A unique feature is that it uses two induction furnaces
for the melting process instead of electric arc furnaces. ‘We have chosen these for this process because we had
already had a good experience with induction furnaces from our copper melting production,’ explains Mr
Barnett. 

In this process, shredded steel scrap is melted and then refined, alloyed and continuously cast through a six-
metre radius casting machine. Infeed is 100% shredded scrap and the ‘scrap-to-billet yield’ is an astounding
98%. Currently producing some 70 000 tonnes of steel billets per year, the plant was designed and built by SA
Metal itself. 

www.sametal.co.za

Fine Scrap Metals 
Durban-based Fine Metals was founded by the Fine family in 1903. The current owners are brothers Mike

and Jon Wilson and their friend Justin Matthey, all of whom began working for the company in the late 1980s.
In December last year, they bought Fine Metals and renamed it Fine Scrap Metals. 

The company operates four yards in the Durban area. Its focus is on ferrous, non-ferrous and stainless steel
scrap, but it also operates a bin-based waste management service. The company operates a fleet of 15 trucks and
has some 450 containers placed with customers. 

Some 80% of the company’s incoming scrap is sourced from industrial clients - mainly manufacturers -
across the Kwazulu Natal province, while the remainder is purchased from other recycling companies and
from people offering small volumes at the gate.

In contrast to many other South African metal recyclers, Fine Scrap Metals exports most of its processed non-
ferrous metals, predominantly through trading companies. The company enjoys the huge advantage of being
located close to the port of Durban so that inland transport costs can be kept to a minimum. ‘Transport costs in
South Africa are very high,’ says Jon Wilson. ‘To transport material from our yard to the Durban port, a distance
of 10 km, is just as expensive as transporting from Durban to Johannesburg.’ 

Mike Wilson adds: ‘In South Africa, companies must have an official permit for exporting metals. Over
recent years, the scrap-consuming industries have again asked the government to issue export restrictions
under the pretext that jobs might be lost if they could not get enough raw materials. But frankly, I think that
they only want to be able to buy cheap scrap.’

Fine Scrap Metals exports around 80% of its processed material - mainly to China, India and Korea, and the
remainder to Europe. 

From left: Jon and Mike Wilson and Justin
Matthey of Fine Scrap Metals. 

Handling skip bins at Fine Scrap Metals in
Durban.

Clifford Barnett of Cape Town-based SA Metal
Group.

Steel billet casting at SA Steelworks in Cape
town.

The shredder of SA Metal in Cape Town.
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Power Metal Recyclers
Johannesburg-based Power Metal Recyclers (PMR) is South Africa’s third-largest scrap metal company. It is

headed up by Managing Director Mervyn Brivik. The company’s focus is on non-ferrous metals, although it also
trades some stainless steel. PMR’s main yard is in Johannesberg while its other facilities are located in
Vereeniging, Pretoria, Port Elizabeth, East London and Cape Town. Each month, the company processes some
3000 tonnes of a wide range of scrap metals, including copper, brass, bronze, aluminium, lead and zinc. In line
with the majority of South Africa’s metal recyclers, PMR prefers to sell its material into the domestic market
and export the surplus. ‘But prices on our home market have to be competitive with export prices,’ says Mr
Brivik. ‘We’re not robbing our own purse.’ Exports are mainly to Asia - and especially to China. 

PMR runs a fleet of 40 trucks for collecting material from customers situated mainly in the Gauteng province
where most of the industry - and therefore most of the scrap - is to be found. The company also buys from
across the border in the Congo and Zambia. 

Star Scrap Metals
Star Scrap Metals is managed by the brothers Quintin and Jonathan

Starkey and their uncle Terry Starkey. 
The company operates two yards near Johannesburg - at Alrode and

in Devland - with the latter focusing primarily on the recycling of plas-
tics and paper. Star Scrap employs 50 people and operates 22 trucks;
the company has more than 500 bins at customers’ premises, many of
which are collected on a daily basis. ‘I think we can say that we are one
of the market leaders in collection and fleet management,’ says Quintin
Starkey. 

Star Scrap’s main activity is the pur-
chasing, collection and processing of both
ferrous and non-ferrous scrap, which it
sources from within a 100 km radius of
Johannesburg, as well as from Botswana
and Zambia. However, the company also
specialises in demolition and waste
removal. 

Last year, Star Scrap became the first
scrap metal company in South Africa to
achieve ISO 9001 accreditation. 

www.starscrap.co.za

Alex Trading
Alex Trading of Johannesburg is run by Juan Patuel and his Teresa. 
Alex Trading specialises in non-ferrous metals recycling and currently runs six yards comprising one large

ferrous and one large non-ferrous facility called Wynberg Waste Recycling, plus four smaller yards. The com-
pany also operates a yard in Zambia; from here, metals are collected and shipped to Johannesburg for process-
ing. At its steel yard in Johannesburg, Alex Trading recently began recycling some 500 tonnes of paper per
month and has also diversified into the pelletising of plastics. 

Alex Trading does not buy much from scavengers who offer material at the gate. Instead, the company relies on a
large base of regular clients comprising mainly smaller merchants and consumers. Metals are sourced from within a
100 km radius of Johannesburg by the company’s own fleet of 24 trucks, collecting the many containers from clients.  

On the sales side, the company first services the domestic market while the surplus is sold for export - mostly
to Asian countries such as China, India and Korea, but also to Europe. South Africa has not introduced any
export restrictions on scrap metal, but ‘over recent years companies have been asking for such measures’,
according to Mr Patuel. 

Juan and Teresa Patuel of Alex Trading.

Anthony Fluxman, Mervyn Brivik and Laurence
Fluxman of Power Metal Recyclers. 

Star Scrap Metals operates 22 trucks and is one of the market leaders in collection and fleet management. 

Star Scrap Metal’s management (from left to right): Quintin, Terry and Jonathan Starkey. 
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Universal Recycling
Johannesburg-based Universal Recycling Company was founded as A. Loewenthal Metals in 1948 by Alfred

Loewenthal. Currently, the company is headed by his son David Loewenthal.
Universal Recycling is probably the most versatile metals recycler in South Africa given its long list of activ-

ities which include: ferrous and non-ferrous trading and processing; dross, residue and ash recycling; e-scrap
recycling; cable processing; aircraft dismantling; certified destruction; and even the manufacturing of heavy
media separation plants. 

Operating from three yards around Johannesburg and one in Mputto, the capital of Mozambique, the com-
pany provides processing, trading and transportation services to the ferrous and non-ferrous recycling industry.
It sources its material from a wide range of suppliers, including manufacturers, local authorities, demolition
contractors and the public. 

Universal’s also specialises in handling ‘complex metals’ by numerous processes including: shredding; heavy
media separation; eddy current separation; sorting; milling; grinding; granulating; and magnetic separation. Its
main customers are the domestic mills, refineries and smelting industry, although the company also exports
non-ferrous metals. 

www.urc.co.za

Shannon Brenner, head of non-ferrous sales of Universal Recycling. Barney Gordon who recently celebrated his 85th birthday (left) and Vic
Range are running  Universal Recycling’s dross recycling plant.

This sign decorates the offices of Universal
Recycling reads in Johannesburg.

S O U T H  A F R I C A

Sorting of metals at Universal Recycling in
Johannesburg.

advertisement
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A shipping container arrives at a port and is
immediately sequestered for inspection. The

product that it purportedly contains is legal for
import, but two decades of unfortunate experience
have taught the customs and environmental
authorities that the foreign shipment possibly con-
tains materials hazardous to human health. In the
case of the newly-arrived container, the authorities
open it and quickly find that it does not match the
shipping manifest. On that basis alone, it will not
be allowed to leave the port.

Alas, this is not a description of how the USA pre-
vents tainted Chinese imports from harming the
health and safety of its citizens. Instead, it is a pre-
cise description (personally witnessed) of the
process used by the Chinese to prevent US haz-
ardous waste from entering China and harming the
health and safety of China’s citizens. 

Rightfully concerned

This situation has been on my mind ever since
the first of the many recent reports on China’s
export of contaminated and low-quality products -
including pharmaceuticals and personal care items
- began to appear in the international media (of
these reports, the best have been produced by David
Barboza of the ‘New York Times’). Foreign govern-
ments and consumers are rightfully concerned
about trade in these products, and they have every
right to expect the Chinese government, and their
own governments, to take steps to ensure consumer
health and safety or - in a worst case - cut off trade.
However, at the same time, I think that consumers
in developed countries - and particularly Americans
- have a very well-developed blind spot in regard to
the export of illegal hazardous materials.

For almost five years, I have covered the Chinese
scrap trade, and in the course of visiting Chinese

ports and scrap facilities, I have seen US scrap ship-
ments contaminated with medical waste, household
garbage, dead animals, sludge, mud and other items
not included on the shipping manifest. And these
are just the shipments that don’t contain e-waste.
All of this occurs despite China’s strict laws on waste
imports, many of which were implemented in reac-
tion to US exports of hazardous materials to China.

This is not a strictly US phenomenon. European
and Japanese exporters of scrap materials to China
equal - and often exceed - the US scrap exporters in
both volume and shady dealings. This feature
includes a photo of a suspicious container of
Japanese scrap wire being inspected in Tianjin.
However, what makes the US shipments worth spe-
cial attention is the simple fact that, in volume
terms, scrap - paper, plastics and metal - is the top
US export to China by far.

Disqualified shipments

In a March 2007 speech delivered in the north-east-
ern port city of Dalian, a representative of China’s
State Administration of Quality, Supervision,
Inspection and Quarantine (AQSIQ), the country’s
product quality inspection agency, reported that - of
the 265 990 shipments of scrap materials that China
imported in 2006 - 1.47% were disqualified. Of those,
689 were environmental disqualifications: Russia and

Kazakhstan accounted for 269 of this total (pri-
marily radioactive scrap steel), and the USA for 60
(primarily e-scrap). However, the AQSIQ represen-
tative was careful to note that - despite the smaller
number of shipments - the USA actually led in the
volume of environmentally-disqualified materials.
Under the Chinese accounting system, a single
shipment might encompass 30 separate containers
weighing 20 tonnes each. 

Whatever the numbers, AQSIQ and other agen-
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A well-developed
blind spot
Developed countries - and particularly the USA - have been quick to

criticise the Chinese for exporting tainted and low-quality products.

But designating the legal and moral high ground is not so straight-

forward given that many of those same developed countries, includ-

ing the USA, are guilty of illegal scrap shipments to China. 

By Adam Minter

A suspicious container of Japanese scrap wire
is being inspected in Tianjin.
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cies involved in the inspection of waste shipments
generally concede that the statistics on contaminated
shipments are significant undercounts as a result of
smuggling and thin staffing levels at the ports.

The laws violated by shipping scrap materials
illegally into China are not only Chinese. The Basel
Convention on the Control of Transboundary
Movements of Hazardous Wastes and their
Disposal, effective in 1992, regulates international
shipments of hazardous materials, effectively pro-

hibiting the shipment of hazardous wastes to devel-
oping countries. China and 170 countries are sig-
natories; the USA is a signatory, but it has not rati-
fied the treaty, and so is not bound by it.

Honourable approach

How would the USA react if China’s leading
exports to the USA were commonly laced with house-
hold waste, occasionally filled with hazardous waste
and - to top it off - were usually shipped with fraudu-
lent manifests? In the case of tainted pet food shipped
from China to the USA, public and media indignation
led to the dispatch of US inspectors to China and
demands for better export controls from the Chinese.

In China, unlike in the USA, the government has
publicly proclaimed an interest in promoting quali-
ty and legal exports; the US government has never
taken such a step in regard to the scrap trade.
Ratification of the Basel Convention Treaty would
be a fine first step. But in lieu of that, the Bush
administration could take the honourable approach
and address the decades-long practice of illegally
shipping US wastes to China.

E X P O R T S  T O  C H I N A

advertisement

Adam Minter is a journal-
ist based in Shanghai,
China, where he writes
about business and culture
for US, Chinese and interna-
tional publications. He can
be contacted through his
website and blog: 

www.shanghaiscrap.com 

A rejected load of US scrap refrigeration compressors - hazardous due
to the oils contained inside the compressors - shipped illegally to Tianjin.
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Terex recently hosted an ‘open-
house’ event to celebrate the golden
anniversary of its Bad Schönborn fa-
cility. Visitors had the opportunity
to learn about the process of manu-
facturing some of the firm’s wide
range of machines, explains Ron de
Vries, who recently replaced Harald
Hagelskamp as General Manager of
Terex Fuchs.

There was also a chance to learn
about the history of both the compa-
ny and of the Bad Schönborn facility.
It was in 1888 that Johannes Fuchs,
a pioneering blacksmith from Hem-
mingen, started to develop and man-
ufacture machines for use in the
agricultural sector; the company has
been distributing its machines to all
corners of the world ever since, while
retaining its home base in Germany.

Mr Fuchs began to develop exca-
vators after World War II, a process
which led to the creation of the
Fuchs 301 - one of the first machines
to roll off the production line when
operations commenced at his new fa-

cility in Mingolsheim in 1957. ‘The
start of production at Mingolsheim
was an important milestone that is
still influencing the company’s de-
velopment,’ says Mr De Vries.

In the ensuing decades, the facility
produced 15 000 Fuchs excavators.

Production of standard excava-
tors was terminated in 1998 and, to-
day, Fuchs focuses on the design and
construction of material handlers.
The product range has been extend-
ed up to operating weights of 
66 tonnes, including solutions for
the recycling, port and wood han-
dling sectors. Terex Fuchs’

loaders have an operating weight
of up to 77 tonnes while grab arm
reach extends up to 21 metres.

In 2002, Fuchs was acquired by
Terex and now operates within the
Terex Construction business segment.

Lavish event

The lavish open day to celebrate
Terex Fuchs’ anniversary attracted
more than 4000 visitors, including

industry experts. They were treated
to a varied programme of events and
talks from Terex Fuchs staff focus-
ing on some of the finer points of
loading and material handling tech-
nology. The day also included live
demonstrations of historic Fuchs
machines as well as of ultra-modern
loaders, which underlined their skill
in performing precise loading ma-
noeuvres.

And on display in the training
workshop was the legendary Fuchs

301 excavator. Also exhibited was
equipment developed by the global
Terex group, including excavators
from Terex Atlas, work platforms
from Terex’s Genie subsidiary,
wheeled loaders from Terex Schaeff,
and cranes from Terex Demag.

‘In association with strong part-
ners, Terex Fuchs has the support of
a globally-operating group that is
needed if success is to be achieved
when competing on every continent,’
observed Mr De Vries in his opening
speech.

He also highlighted some impres-
sive group figures: with a workforce
of 18 000 and an annual turnover of
around US$ 7.6 billion (Euro 5.8 bil-
lion), Terex is a world leader in the
field of construction and loading ma-
chinery. And within the group net-
work, Terex Fuchs also has access to
valuable resources relating to, for
example, logistics or the opening up
of new markets For more informa-
tion: www.terex-fuchs.com 
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Terex Fuchs facility 
celebrates 50th anniversary

Equipment manufacturer Terex Fuchs has marked 50 years of

production at its manufacturing base in Bad Schönborn,

Germany. Employing more than 340 people, the plant manu-

factures Terex Fuchs material handling machines for use in the

recycling and timber harvesting industries, as well as in ports.

By Gareth Harbour

Middle East dealers for Powerscreen and
Terex Pegson

Terex subsidiaries Powerscreen International and TEREX Pegson
have announced the appointment of several new distributors through-
out the Middle East. Construction equipment suppliers GENAVCO of
the United Arab Emirates, GENSERV of Oman and ARACO of Qatar
have joined both companies’ expanding dealership network. According
to the Terex sub-divisions, these new dealers will play a crucial role in
developing the market for Powerscreen’s screening equipment and
Terex Pegson’s crushing equipment.

Terex Pegson and Powerscreen, which are both located in the UK,
specialise in designing crushing and screening plants for maximising
productivity in a wide range of quarrying, demolition and recycling
applications.

Powerscreen is currently increasing production efficiencies through
a US$ 6 million (Euro 4.4 million) plant investment.

Both companies plan to continue to invest in their global dealership
network in order to help ensure that they provide customers with lat-
est technology as well as with a high level of aftercare service.

For more information, visit www.powerscreen.com and
www.terexpegson.com

Around 4000 people enjoyed demonstrations of Terex Fuchs machines
during the open day in Bad Schönborn.

Different material handlers were exhibited during the Terex Fuchs’  
50th year anniversary show.
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Shipbreaking began in the Netherlands at the
end of the 19th century; in Belgium, meanwhile, the
industry took root in 1926 when Henry Van
Heyghen started his scrap business in Ghent. After
World War II, just as at the end of World War I,
there was a great demand for shipbreaking:

hundreds of damaged wartime vessels required
processing, as well as commercial sea-going and
inland navigation vessels, and the many wrecks in
harbour entrances.

In the Netherlands, Frank Rijsdijk’s Industriële
Scheepssloperijen and Holland were the oldest and
largest firms in this sector. Both located in Hendrik
Ido Ambacht, they merged in 1958 to form Europe’s
biggest shipbreaking firm. In Belgium, the largest
shipbreakers were Van Heyghen of Ghent, De
Smedt of Antwerp and Boomse Scheepssloperij of
Boom. These firms were later joined by Boelwerf in
Antwerp and Brugse Scheepssloperij, which was
established by Georges in Liège.

The Galloo Group

With Georges of Liège and Dohmen of Charleroi,
Van Heyghen represented one of Belgium’s largest

companies in the scrap sector; it was also the only
one of these firms to survive the 1970s. At that
time, the company was managed by Pierre and
George Van Heyghen. Later, major new players
emerged in the scrap sector, such as Craenhals with
its branches at Willebroek and Kallo near Antwerp,
and most notably the Galloo Group based at Menen
on the border with France.

The Galloo Group achieved success under the
patronage of the Vandeputte family, led by Antoine
Vandeputte, and has developed into the largest
scrap firm in Belgium. This fact was underlined in
2002 when the Galloo Group, together with the
Almetal Group, acquired Van Heyghen Recycling.

Since 1983, the Brugse Scheepssloperij ship-
breaking firm had been part of the latter.

Indeed, through acquisitions in France (includ-
ing the Cibié Group) and in the Netherlands, the
Galloo Group has grown to become one of the
largest such firms on the European continent,
employing 450 people and handling 1.5 million
tonnes of scrap in 2006. Also last year, the group
turned over some 60 000 tonnes of non-ferrous
scrap, 20 000 tonnes of white/brown goods, and 20
000 tonnes of recycled plastics derived primarily
from shredded scrap, converted into pellets and sold
for use in the production of, for example, car
bumpers and dashboards.

The Galloo Group runs 11 scrap yards in
Belgium, 13 in France and one in the Netherlands.
It operates five large car shredders plus a non-fer-
rous shredder in Ghent under the Retra banner, as
well as a large number of separators – many of
them developed in-house – and no less than 30 lin-
ear motors.
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Shipbreaking 
thrives again 
in Belgium
Belgium and the Netherlands - often referred to as the Low Countries -

have a long history of shipbreaking. Van Heyghen Recycling of Ghent,

Belgium, is the largest shipbreaker in Continental Europe, scrapping

more than 107 vessels in the last three years alone. And the size and

sophistication of its operations means that the company can handle

the trickiest of shipbreaking projects. By Alfred Nijkerk

S H I P B R E A K I N G

Aerial view of the 25 acres large scrap yard in Ghent, with the seagoing
vessel ‘Nazli’ loading 30 000 tonnes of scrap with destination Turkey.
Behind the ship the two shredders; on the left the slipway.

The large balance crane, feeding the 2000-
tonne shear, has a reach of 24 metres and a
lifting capacity of 10 tonnes. 
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All-round recycling company

Van Heyghen Recycling is a multi-faceted recy-
cling company.

The largest shipbreaker in Continental Europe, it
is also a major player when it comes to collecting
and processing scrap. In this respect, the proximity
of the large integrated steel company Sidmar, the
Mittal subsidiary which produces some 5 million
tonnes of product per year, is of great importance.
Sidmar is located along the same canal as Van
Heyghen Recycling and offers the latter the practi-
cally perfect opportunity to export its scrap directly
from its own 800 metre-long quay.

Owing to its favourable location on the deepened
and widened canal from Ghent to Terneuzen in the
Dutch region of Zeeuws Vlaanderen on the Western
Scheldt, Van Heyghen Recycling can load and
unload all manner of inland navigation vessels as
well as sea-going vessels of up to 60 000 dwt.

Partner company Retra is also located on the 
10-hectare site where it shreds and mechanically
separates non-ferrous metals.

Shipbreaking resurgence

In the past, Van Heyghen Recycling has scrapped
some very large and very famous ships, including the
mighty passenger ship the ‘Andes’ (26 435 dwt), the
‘Stamy’ (30 683 dwt), the ‘Navigator’ (20 199 dwt)
and a number of warships from the Belgian Navy.

In the last three years, the company has scrapped
107 ships with a total weight of over 44 000 tonnes,
including the high-profile ‘disaster ship’ the
‘Tricolor’. This 190-metre long, 15 000-tonne vessel
was fully loaded with new cars when, in heavy fog
some three years ago, it suffered a collision in the
English Channel and sank. It was subsequently
raised and scrapped in Zeebrugge.

In January this year, several ships were pur-
chased from the Belgian Navy, including the M903
‘Dufour’, the M904 ‘De Brouwer’, the M908 ‘Truffaut’

and the M909 ‘Bovesse’, all of which are wooden
minesweepers. These ships were almost completely
non-magnetic - even the anchor chains, the anchor
and the motors are made of special non-magnetic
metal. The crankshaft of the main motor represent-
ed the only piece of steel in these vessels. At the end
of June, Belgian support and commando vessel the
A961 ‘Zinnia’, which weighed 2340 tonnes and was
100 metres long, was also scrapped.

The French aircraft carrier, the ‘Clemenceau’,
which was first sent to Turkey and then to India for
scrapping but was refused because of its asbestos
content, could be the next candidate for scrapping
at Van Heyghen Recycling. After returning from

the Indian Ocean, the ship is now wait-
ing in Brest ready to be sent for scrap-
ping. Van Heyghen is probably the only
realistic option for this huge project. In
spite of its huge size, the Clemenceau can
reach the Van Heyghen yards via the
Ghent-Terneuzen canal.

The slipway at Van Heyghen is fitted
with facilities developed in-house for pre-
venting oil from escaping into the canal.
These are very effective and ensure that
the company complies with all relevant
environmental requirements.

S H I P B R E A K I N G
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Van Heyghen in short
Van Heyghen Recycling’s site in the dock area of Ghent occupies 10 hectares 

(100 000 m²), with a quay wall measuring 800 metres in length. In addition, there is a
two-kilometre railway siding, while the slipway is175 metres long and 38 metres wide.

The shipyard has two wharf cranes with maximum spans of 32 and 40 metres, and
top lifting capacities of 20 and 33 tonnes. There is also: a large balance crane with a
reach of 24 metres and a lifting capacity of 10 tonnes; a large caterpillar crane; and five
wheeled cranes.

Processing equipment on site includes: two hydraulic guillotine shears, the largest of
which is a 2000-tonne model; two Lindemann 2000 HP shredders; and a 1200 HP non-
ferrous shredder at the Retra facility.

The canal from Ghent to Terneuzen is accessible to sea-going ships or vessels with a
deadweight capacity of around 60 000 tonnes, a maximum length of 265 metres, a
maximum breadth of 34 metres, and a draught of 12.50 metres (36 feet). A study is
being carried out to determine the possibility of increasing these limits still further.

Around 70 people work at Van Heyghen Recycling and Retra. Last year, 500 000
tonnes of scrap were produced and/or transferred, some 12 500 tonnes of which was
derived from shipbreaking activities.

www.vanheyghenrecycling.com

From 2003 to 2004, a consortium of companies, including Van Heyghen Recycling, salvaged and scrapped the ‘Tricolor’, 
a 190-metre long, 15 000-tonne vessel fully loaded with new cars which sank in the English Channel after a collision. 
It was raised and scrapped in Zeebrugge.

The slipway at Van Heyghen Recycling’s yard in Gent in
Belgium with some of the navy ships the company is currently
scrapping.
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The USA

US paper recyclers are working towards a goal of
55% paper recovery by 2012. The outlook is very
promising given that, in 2006, a record 53.4% of
paper consumed in the USA (53.5 million tonnes)
was recovered for recycling compared with 51.3%
in 2005. According to statistics from the American
Forest & Paper Association (AF&PA), this 2.2-per-
centage point increase is the sharpest since 1994.
Paper recovered in the USA is mainly exported,
with China accounting for approximately half of the
volume shipped overseas.

After spending some years in decline, the utilisa-
tion rate - recovered paper as a percentage of total
fibre consumption - increased in 2006. Some 36.9%
of recovered paper found its way into new paper
products in domestic mills last year, which means
an increase of 0.3 percentage points over the previ-
ous year. The USA is now working towards the all-
time peak of 37.7% reached in 2002.

Europe

In 2006, paper collection among member countries
of the Confederation of European Paper Industries
(CEPI) reached an all-time high of 55 633 million
tonnes (63.6%), an increase of 0.3 percentage points
compared to 2005. The new European Declaration

Recycling International • September 2007 38

P A P E R  R E C Y C L I N G

Recycling remains one of the growth segments of the world paper

industry, according to 2006 statistics released by major paper recy-

cling associations. While the USA and Europe have continued to turn

in strong recycling performances, Asia has captured most of the

headlines.

By Gareth Harbour Increasing demand from paper recyclers, more
environmental awareness among the public and
improved access to collection schemes - these are
some of the reasons why paper collection rates
improved again last year. Nowadays, most countries
operate some form of paper collection scheme, with
many of them showing dramatic improvements. 

But that doesn’t mean paper recyclers are prob-
lem-free: increasing energy and transportation
costs as well as the contamination of recovered
paper by other materials - thanks to increased sin-
gle-stream collection - impacted on recycling activi-
ties during the course of 2006.

While mill production capacity closures have
become a regular occurrence in Europe and the
USA, there has been strong growth in exports of
recovered paper to other parts of the world - mainly
Asia - where new paper- and boardmaking facilities
are being constructed and where demand for fibre
boomed again in 2006. This need for raw material to
feed the domestic industry has prompted some gov-
ernments to halt the export of recovered paper.
Recently, for example, Taiwan’s Ministry of
Economic Affairs banned recovered paper exports
as part of its bid to maintain domestic price stability
in the face of China’s raw material buying spree.
The export ban applies to all types of recovered
paper, including newspapers, corrugated contain-
ers and paperboard.

In the USA, an increasing number of communi-
ties are exploring single-stream recycling whereby
all recyclables - such as aluminium and steel cans,
glass, plastics and paper - are collected together.
With such systems, recycling efficiency is depen-
dent on sorting quality; in the USA, an estimated
17% of the recovered volumes arriving at paper
mills consists of materials other than paper which
can damage equipment and contaminate paper
quality. According to paper recyclers, a possible end
result is that more paper will be exported to other
countries where sorting costs are lower.

Markets captivated by booming A
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on Paper Recycling, issued in 2006, sets a target of
66% paper collection in 2010 for the 27 member
states of the EU plus Norway and Switzerland. 

The European utilisation rate increased by 0.2 per-
centage points to 47.8% last year following a very suc-
cessful 2005 when it climbed 1.4 percentage points. 

Noting the trend towards paper exports for pro-
cessing in developing countries, Chairman of the
European Recovered Paper Council (ERPC) Anders
Hildeman said in a report by the international asso-
ciation of the deinking industry (INGEDE): ‘The

European industry has, on average, a better envi-
ronmental performance than the paper industry in
other parts of the world.’

Asia’s spectacular demand

For traders, 2006 was a good year thanks mainly
to China’s booming paper industry. Over the last
decade, the country’s recovered paper imports have
leapt more than 500% - from 3.4 million tonnes in
1996 to 21.6 million tonnes in 2006 - with most of
that growth occurring between 2002 and 2006.
Around 60% of the supply for China’s paper produc-
tion consists of recycled paper, with 75% coming
from the USA, Japan and the UK. China’s paper and
board capacity has grown in ten years (1995-2005)
from 36 million tonnes to total 64 million tonnes and
is expected to hit 86 million tonnes by 2008.

India’s demand for paper is also on a continuous
growth curve. According to Anil Kumar, President
of the Indian Pulp and Paper Technical Association
(IPPTA), India’s paper industry produced 7.5 mil-
lion tonnes of the world’s 325 million tonnes in
2006, which ranks the country fifteenth in the
world in terms of output. from the existing 7.5 mil-
lion tons By 2010-11, paper production is estimated
to reach 8.5-9 million tonnes. Per capita consump-
tion of paper in India is 7-7.5 kg per annum com-
pared to a world average of around 40 kg. Over the
coming years, however, IPPTA expects annual
demand to explode, with annual consumption pre-
dicted to reach 20 million tonnes by 2020 - equiva-
lent to an average yearly growth of 6.5%. ‘The
Indian paper industry is expected to fall short of
demand by 1.5 million tonnes by 2010-11 due to raw
material constraints,’ according to Mr Kumar.

P A P E R  R E C Y C L I N G
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Japan - Asia’s leading paper recycler
Japan is the world’s largest producer of paper after the USA and China, with total production last year of

31.106 million tonnes. For decades now, Japan has also enjoyed a high rate of paper recycling efficiency.
According to statistics from Japan’s Paper Recycling Promotion Centre (PRPC), the recovery rate rose from
50.2% in 1985 to 72.4% in 2006 (2005: 71.1%).

Three categories (newsprint, magazines and corrugated containers) account for 80% of all recovered
papers. Japan used 18.8 million tonnes of the recovered paper in new paper products while 3.8 million
tonnes was exported, mainly to China. The utilisation rate climbed 0.3 percentage points last year to 60.6%,
edging Japan ever closer to its 2010 target of 62%. 

For a number of years, Japan’s government bodies have been obliged to use products made from recycled
paper. The country’s so-called Green Procurement Law also demands that local authorities make an effort to
use such products. All local authorities in Japan operate separate collection schemes for recovered paper.
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*Recycling rate: recovered paper as a percentage
of total fibre consumption in new paper.
Data coming from Cepi, AF&PA and PRPC

75% of China’s recycled paper imports is coming from the USA,
Japan and the UK

g Asian demand
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exporters in the USA and the EU for
rising deep-sea freight rates. They
bought some 20 cargoes in mid-Au-
gust for prompt and September de-
livery at prices of, initially, US$ 325-
330 per tonne cfr for the 80/20 HMS
I/II mix; however, mills had to raise
their prices to around US$ 340 per
tonne when the scrap trade respond-
ed to ever-rising freight rates by no
longer accepting offers at early-Au-
gust levels.

At first, the Turks pointed to the
availability of relatively cheap but
good-quality A-3 scrap from Russia’s
Baltic and Black Sea ports and from
the Ukraine at prices of US$ 325
and US$ 330 per tonne cfr Turkey.
But EU exporters responded by ex-
plaining that Russia and the
Ukraine often shipped their scrap in
old ships operating under a domestic
flag and enjoyed much lower freight
rates of around US$ 20 per tonne for
shipments to Turkish ports. Fur-
thermore, it was noted, much less
scrap was available from Baltic and
Black Sea ports than in previous
years as Russia and the Ukraine
need nearly all of the available do-
mestic scrap to feed their estab-
lished and recently-built electric arc

M A R  K E T  A N A L  Y  S I S

Ferrous

Higher prices - but freight
rates spoil the party  
Turkey was forced to increase its delivered scrap prices by

some US$ 10 to 20 per tonne in August because exporters,

who had seen shipping freight rates rise to levels which are

more than 70% higher than at the start of the year, simply

refused to sell at the prices on offer. The US Composite and

automobile factory bundle price edged higher and Japan

also witnessed an upward price trend; however, prices in

Europe have fal len over the past month. Latest fob

Rotterdam prices include: US$ 290 per tonne for 80/20

HMS I/II scrap; US$ 295 for shredded; and US$ 275-280 for

the 60/40 I/II mix

Closed: September 1 2007

By Alfred Nijkerk

Turkey increased its cfr prices for
scrap in mid-August as overseas
sellers were no longer willing to ship
at July levels given that deep-sea
freight rates had reached record
highs and that non-US exporters
were still battling against the weak-
ness of the US dollar. The US Com-
posite price gained a few dollars to
reach US$ 253.50 per gross ton in
mid-August - an increase influenced
by the US$ 10 improvement in the
US automobile factory bundles price
to US$ 290 per tonne.

Deep-sea shipping freight rates
jumped to more than US$ 50 per
tonne for scrap shipments to Turkey
from Rotterdam and other EU sea-
ports, and to over US$ 70 per tonne
for shipments from the US East
Coast to the same destination. With
the grain season approaching, there
is an apparent shortage of all types
of sea-going ships, but especially the
Handymax-size vessels of typically
30 000-60 000 tonnes deadweight
which are frequently used by scrap
exporters. At the time of writing,
there are fears that shipping rates
may rise even higher in September.

In the first instance, Turkish
mills refused to compensate scrap
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furnaces (EAFs). In the first half of
2007, Russian steel mills are said to
have bought 19% more scrap than in
the same period last year, whereas
scrap exports declined 12%. The ex-
port share was 31% in 2006 com-
pared to 38% in 2005. 

Turkey remains the leading ex-
port destination for North American
and European scrap, having bought
some 15 million tonnes of foreign
scrap in 2006.

Exporters were able to stand firm
against excessively low Turkish of-
fers as they had enjoyed a strong fi-
nancial performance in the first five
months of this year. And besides,
they were also expecting renewed
demand from traditional importing
countries such as Italy and Spain
following the holiday period. 

Meagre Chinese imports

High freight rates have combined
with the absence of China’s scrap
buyers from the market to reduce
trans-ocean shipments of scrap to
South East Asia. Recent figures
show that China imported only 1.84
million tonnes of ferrous scrap in the
first seven months of this year, near-
ly 50% less than in the comparable
period of 2006. US West Coast ex-
porters saw their shipments decline
by a dramatic 90.7% in the first half
of this year compared to the corre-
sponding period of 2006.  

China’s main suppliers in first-half
2007 were the Philippines (292 000
tonnes), Japan (275 000 tonnes) and
Kazakhstan (116 000 tonnes). The
figures reveal Chinese imports from
Hong Kong of 176 000 tonnes, al-
though this material originated in a
host of other countries and regions,
including possibly the EU. On the list
of China’s suppliers, the USA was
down in eighth place on a meagre 82
000 tonnes; in the past, US West
Coast shipments have exceeded one
million tonnes over a similar period.

No EU countries appear on this
list of China’s top 10 scrap suppliers,
possibly because of the high freight
rates. US West Coast exporters have
no alternative but to ship their scrap
to South East Asia, no matter what
the price.

Other Asian scrap importers - such
as South Korea, Taiwan and Vietnam
- have been offering slightly better

prices, but these were not enough to
compensate for the steep increase in
freight rates. South Korea’s Dongkuk
mill was able to purchase high-quali-
ty A-3 scrap from Siberia for only
US$ 342 per tonne cfr in August,
while its main domestic competitor
Hyundai bought No 1 scrap from the
US West Coast for just US$ 350 per
tonne cfr. However, late August Tai-
wan bought U.S. HMS1 scrap for a
price of US$ 386.50 cif.

In Germany, prices fell signifi-
cantly in August as purchases by the
country’s main buyer - Italy - came
to a virtual stand-still due to the pol-
icy adopted by some Italian courts of
defining ferrous scrap as waste. Var-
ious Italian authorities have refused
to allow scrap to enter the country
without a compliance certificate
from a competent national authority
within the country of origin. As a re-
sult, many Italian mini-mills - the
majority of which are located around
Brescia - have been deprived of their
main raw material and some have
even been forced to shut down. The
average price for the benchmark
Sorte 2 grade (new 3mm scrap) de-
livered to the German mills was
Euro 251.30 per tonne (US$ 342) in
July and Euro 235 (US$ 317) in Au-
gust. German prices differ substan-
tially according to region, but it is
obvious that the country’s southern
states such as Bavaria have suffered
most. Here, prices dropped Euro 35
per tonne (US$ 48) in August. 

With UK prices sliding £5 per
tonne lower - and more in some cas-
es - during August, the EU market
was clearly rather weak last month.
A significant improvement in Sep-
tember or October may be wishful
thinking.

Rising shipbreaking prices

This year has seen a persistent
shortage of ships for dismantling in
Asia owing principally to strong
worldwide demand for bulk cargoes
and to EU export restrictions. These
latter measures were a response to
lobbying from the International
Maritime Organisation and Green-
peace aimed at protecting the health
and safety of shipbreaking industry
workers in India, Bangladesh and
Pakistan. Delivered prices paid for
ships destined for dismantling in

Scrap prices – not too high please!
The greatest threats to scrap use are substitution - by pig iron and

sponge iron (DRI and HBI) - and scrap prices rising too high. 
With prices above US$ 300 fob witnessed this year, the possibility

has re-emerged of a large-scale substitution of scrap with competing
commodities. However, the steel industry boom in the fourth quarter of
2006 and the first two quarters of this year may have warded off sub-
stantial substitution activity.

The advantages and disadvantages of ferrous scrap are well known.
On the positive side, scrap benefits the environment through saving
raw materials and energy, while leading to lower levels of pollution
than with steel made from ore and coal. Scrap is also readily and locally
available, and will never become exhausted. On the downside, scrap is
not uniform in its quality and can contain impurities (and even explo-
sives if not well separated and processed). Its price behaviour is erratic
in comparison to ‘long-term’ commodities such as iron ore and coal
whose prices are generally fixed for a whole year. Major steel mills
favour scrap as the market is not monopolised by a handful of compa-
nies, as is the case with the iron ore market which is dominated by
CVRD of Brazil, and BHP/Billiton and Rio Tinto of Australia. Scrap is
supplied to the mills by hundreds of mostly independent scrap compa-
nies, many of which are still family-owned.

But a new threat has emerged: traditionally, scrap has been sold to
mini-mills, integrated mills and, to a lesser extent, the foundry sector.
BOFs consume between 10 and 25% scrap alongside liquid iron which,
in most cases, comes straight from their on-site blast furnaces.
However, there is now a gradual emergence of Energy Optimizing
Furnaces (EOF), which are able to melt without the use of scrap.
Currently in operation solely in Brazil and India, these demand liquid
iron, plus some pig iron to cool the hot metal or scrap.

Another threat is the commissioning of an iron nugget plant in the
USA which will produce material with a 96% iron content instead of pel-
lets containing 65% iron.

But as long as the scrap price remains below US$ 300 per tonne for
domestic deliveries, other raw materials will find difficulty in competing
with it since they are heavily dependent on energy to extract and trans-
port the ore to overseas markets, as well as to melt the ore in expensive
blast furnaces, often after pelletising. Coking coal also must be pre-
pared in coke ovens. 

Unlike the long-term commodity iron ore with its inflexible prices
which are generally fixed for a whole year, scrap prices are flexible and
can change by the day. The scrap trade lives according to the margin
rather than the actual price - to the extent that purchasing prices can
even drop below zero, a phenomenon that has been witnessed several
times in past decades.
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these Asian countries rose well
above US$ 500 per ldt. Oil tankers
have already been bought for over
US$ 550 per ldt.

Meanwhile, some Western World
scrap exporters are pinning their
hopes on another increase in iron ore
contract prices for next year; various
insiders have predicted a jump of 10-
25% for 2008. This could prove to be
a negative factor for the scrap indus-
try if integrated steel mills respond
by seeking compensation elsewhere
for such increases.

Competing commodities

With scrap prices in decline since
May, there has been little incentive
for steel mills to continue to pay high
prices for pig iron and DRI/HBI. But
many mini-mills have become accus-
tomed to charging their EAFs - at
least in part - with pig and sponge
iron in the form of briquettes (HBI)
or pellets (DRI). Given expectations
of another significant iron ore price
increase for next year, as well as
higher energy prices, producers in
Brazil have been trying to obtain
US$ 375-400 per tonne for pig iron
delivered to the USA, where mini-
mill Nucor is the main buyer. 

Shippers from South America
must pay at least US$ 40 per tonne
in freight costs for pig iron shipped
to the USA while South East Asia’s
pig iron exporters have been insist-
ing on similar cfr prices. But given
the falling net scrap prices, Brazil
has not been able to secure more
than US$ 330-340 per tonne fob - the
same price demanded by Black Sea
pig iron exporters. 

India has failed to sell at much
higher prices but may get a second
chance given the recent increase in

scrap prices in Turkey - even though
the increase was nothing more than
compensation for sky-high, deep-sea
shipping rates. Indeed, freight rates
for iron ore and coking coal hit a new
record high in mid-August: for in-
stance, the rate from Brazil to China
for a 150 000-tonne cargo climbed to
no less than US$ 62-63 per tonne; by
comparison, freight costs from Aus-
tralia to China and from Brazil to
Rotterdam were, respectively, US$
23 and US$ 32 per tonne.

HBI and DRI prices have contin-
ued to hover near to the same level
as scrap prices at around US$ 280
per tonne fob. Meanwhile, spot
prices of metallurgical hard coking
coal have been on the increase this
year, even though 2007 contract
prices were lower than for 2006. The
average spot price in the first half of
this year was US$ 102 per tonne fob
Australian port. 

Steel

Steel prices have continued their
decline during the summer months,
although various mills have been
stubbornly insisting on higher prices
for September. Indeed, recent scrap
price increases on the back of higher

freight rates may revive hopes of
slightly improved steel prices for
September. 

Many countries were forced to
slash their steel export prices in
June and July; in the case of rebar,
for example, prices were reduced for
fear of losing out to cheap Chinese
competition. Indeed, China has con-
tinued to grow its steel exports de-
spite the mounting threat of retalia-
tion from the USA and even the
World Trade Organization. Chinese
steel exports amounted to 43 million
tonnes in 2006 but totalled 39.7 mil-
lion tonnes in the first half of this
year alone. Shipment of a fur-
ther 5.94 million tonnes in July took
the running total for the first seven
months of this year to 45.64 million
tonnes. 

China’s recently-enforced export
tax on finished steel has failed to have
a real impact on shipments as the
country’s product prices remain at-
tractive to international buyers. Chi-
nese mills have even tried to increase
prices for hot rolled coil and other flat
products, but demand at these new
prices has simply not materialised.

Nucor and Gerdau Ameristeel,
among others, slashed rebar prices
by US$ 40 per tonne in early August
as a challenge to cheap Chinese im-
ports. Due to the weakness of the

dollar and low steel prices in Ameri-
ca, the USA has again become an ex-
porter of steel - and even billets - for
the first time in many years. 

At the end of August, it became
clear that less material would be
available from China owing to the
country’s strong domestic demand
for steel. This may provide even
more relief to the weak and heavily
overstocked US steel market. Also,
the Ukraine may be exporting re-
duced volumes of steel as domestic
steel consumption has soared an un-
expected 30%. 

India caused a surprise by an-
nouncing revised 2006 steel produc-
tion figures; originally reported as
44 million tonnes, the updated total
of 49.5 million makes India the
world’s fifth largest producer ahead
of, for example, South Korea and
Germany. India’s statistics service
acknowledged that it had uncovered
some 5 million tonnes of steel pro-
duction of which it had previously
been unaware.

The dispute between the USA and
China concerning imports and subsi-
dies granted by the latter’s authori-
ties has developed into a fierce battle
of words laden with accusations
from both sides. US steel mills claim
the Chinese government is subsidis-
ing its own producers by providing
cheap land and energy and by keep-
ing labour costs to a minimum. They
accuse the Chinese of handing the
equivalent of at least US$ 51 billion
to their steel industry in 2006. 

The Chinese have countered by
asking which country was the first
to introduce subsidies for its steel in-
dustry. They may have a point: in
the 1970s, the US authorities sanc-
tioned direct or indirect subsidies for
the country’s ailing steel industry.
However, there is a big difference
between a country simply support-

M A R K E T  A N A L Y S I S
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In 2006, China lost its second place as the main scrap importer and slid to rank 6. Turkey
(14.81million tonnes) was the new leader, followed by Spain (7.44mt), Italy (5.67mt), South
Korea (5.82mt), Germany (5.60mt) and China (5.40mt)
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for the major increases in shipping
freight rates while the approaching
grain season will increase demand for
ships; iron ore prices are expected to
rise between 10 and 25% next year;
scrap exports from Russia and the
Ukraine  will continue to decline in
the face of rising domestic demand
and new EAF capacity coming on
stream; the US dollar may well re-
main weak in relation to the Euro and
the yen; and steel mills will be reluc-
tant to force scrap prices down too far
for fear of a negative impact on scrap
surcharges and steel sales prices.

Factors pushing in the direction of
lower scrap prices include: reduced
demand owing to the forthcoming
Ramadan period; difficulty in obtain-
ing full compensation for freight rate
increases; the possibility that steel
mills will attempt to seek compensa-
tion through lowering scrap costs;
and low Chinese scrap imports.

In effect, scrap prices may have
been pushed too low and may re-
bound in the fourth quarter, al-
though the outlook for September is
not rosy.
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ing its steel industry in a bid to keep
it alive and supporting the industry
against very cheap and heavily sub-
sidised steel imports.

Conclusion

A range of positive and negative
factors will impact on the destiny of
scrap prices for the fourth quarter. In
terms of factors which could prompt
scrap prices to rise, steel production
can be expected to gather pace after
the summer holidays, thus creating
more demand for scrap; scrap ex-
porters will be seeking compensation
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Nickel & Stainless 

Contango in nickel market

Nickel’s price slump was arrested at around US$ 28 000 per tonne late August but the market

has remained in contango since the early part of last month. LME stocks increased signifi-

cantly in August to surpass 23 000 tonnes. The price of 304 stainless scrap (18/8) has more

than halved since April but the decline has been less severe for 316 material (18/10/2) owing

to the comparative firmness of molybdenum. Special alloys have been generally strong

although cobalt has continued to suffer. Rotterdam prices for 304 and 316 scrap have fallen

to, respectively, US$ 1700 and US$ 2700 per tonne. Ferritic 430 (17% chromium) has fallen

to US$ 370 per tonne, while 409 (13% chromium) slid to US$ 350 per tonne.

M A R  K E T  A N A L  Y  S I S

A continuation of the downturn in
the nickel market may have been ac-
centuated by the LME’s move into
contango last month owing to weak
demand. This decline in nickel val-
ues was triggered in early June
when the LME board changed its
lending guidance. LME nickel stocks
fell to 7000 tonnes in May/June but
subsequently recovered to 23 000
tonnes on August 31. 

In a roller-coaster 2006, LME
three-month nickel achieved a peak
of US$ 34 692.50 per tonne and a
low of US$ 13 640. The year ended
with the price at US$ 33 700 per
tonne and with LME stocks at 6648
tonnes. This year, the nickel quota-
tion soared to an all-time high in
May of more than US$ 54 000 cash
and US$ 51 000 per tonne for three-
month metal. But the three-month

quotation then slid to a low of US$
25 500 per tonne on August 16, with
the cash price standing that day on
US$ 25 000. 

Extremely high nickel prices in the
second quarter of this year stimulat-
ed demand for relatively cheap nickel
pig iron derived from laterite ores.
These ores are mined mainly in Asia
and contain some 1.3-1.5% nickel.
Nickel pig iron is becoming a popular
and low-cost raw material substitute
for use in the production of stainless
steel. Naturally, producers of the 400
series of stainless steel, containing
only 17% or 13% chromium with the
balance of iron, have been able to
take advantage of sky-high nickel
prices. The spectre of yet more sub-
stitution of refined nickel has also
helped to drive down nickel prices
from their unjustifiable heights.

As for stainless steel scrap prices,
late August 304 material stood at
US$ 1700 per tonne while 316 was
yielding US$ 2750 per tonne – both
way below the May levels of, respec-
tively, US$ 3950 and US$ 5500.

Special alloys

In comparison to nickel, most of
the special alloys have not suffered
as badly. Ferro-molybdenum prices
are still much higher than at the
start of the year when they stood at
US$ 58-60 per kg for 65-70% materi-
al. The 2007 high of US$ 80 per kg
was achieved in both April and
June; after falling to US$ 72.50 in
July, prices appear to have found re-
newed stability at US$ 76.

Ferro-vanadium prices have
changed comparatively little this
year: starting 2007 at around US$
31.50 per kg for 70-80% vanadium-
containing material, prices exceeded
US$ 40 in May before falling to 
US$ 36.50 over the past two months.
But there has been a recent im-
provement to around US$ 38 per kg
owing to Chinese traders asking for
higher prices to compensate for in-
creased taxes.

Ferro-titanium prices have lost
substantial ground in 2007: starting
the year at US$ 15 per kg duty paid
and delivered, they gradually de-
clined from February onwards be-
fore plummeting to US$ 9 per kg in
the third quarter. However, the mar-
ket appears to have flattened out at
around US$ 8 per kg. 

The titanium turnings price (0.5%
tin) has fallen to US$ 1.70 per lb
while ferro-tungsten has improved
again to US$ 34 per kg on a 75%W in-
warehouse Rotterdam basis. This
represents a 10-week high and a level
some US$ 3 per kg higher than that
achieved in the previous two months;
it also signals a return to the level at
which ferro-tungsten began this year.

Cobalt has been falling gradually
throughout 2007 and remains de-
pressed. Beginning the year above
US$ 30 per lb, the price has since
dropped to US$ 26 for high-grade
material. 

Europe
Nickel prices continued their slide

last month. In Germany, the value
of nickel cathodes fell US$ 4000 per
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tonne to trade at around US$ 27 300
while V2A (304) alloy scrap has 
declined considerably to around 
US$ 1700. 

According to experts, however,
the fundamentals of the nickel mar-
ket have barely shifted and the re-
cent price drops are mainly the re-

sult of speculative hedge funds with-
drawing from the market.

China and elsewhere in Asia

Chinese imports of nickel ore shot
up in July such that the total for the
first seven months of this year fell
just short of 9.3 million tonnes -

equivalent to a year-on-year in-
crease of 82.7%. 

The nickel price on the Shanghai
Yangtze spot market fluctuated last
month before reaching Yuan 260 500
per tonne (US$ 34 276) on August
24, sharply down from the peak
price of US$ 54 000. The price quot-

ed by Jinchuan Group, China’s
largest nickel producer, dropped by
Yuan 17 000 per tonne (US$ 2237)
to Yuan 248 000 (US$ 32 632). 

China’s stainless steel prices have
also tumbled while exporters have
been affected by anti-dumping in-
vestigations sparked by companies
in Europe. 

North America
According to dealers, there was

evidence towards the end of August
of restocking by domestic stainless
steel mills. In general, however, ex-
perts are expecting nickel prices to
remain soft for the remainder of the
third quarter before mounting some-
thing of a recovery in the final quar-
ter of the year. 

Although the nickel price sank to
a 10-month low in August, available
stocks are still regarded as tight and
likely to support further volatility in
the market. 

Some analysts have lowered their
nickel price predictions: for example,
Goldman Sachs has re-adjusted its
forecast for 2007 from US$ 35 000 to
US$ 27 500 per tonne. 
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Non-Ferrous 

Closed: September 3 2007

After the turmoil which engulfed the financial and commodity

markets during August, the month ended with somewhat

steadier conditions - although there was lingering concern

about the sub prime lending situation in the USA. The bulls in

the non-ferrous sector point out that China is continuing to

buy large volumes of metal and that the crisis in the finan-

cial markets has not altered the fundamentals which have

been underpinning key metal markets for some consider-

able time.

Markets rocked by wider worries

Europe

Well-filled order books

Aluminium

Last month brought a decline in
LME high-grade aluminium and alu-
minium alloy values, while stocks re-
mained virtually unchanged. EU
traders continue to describe demand
as ‘very good’ and producer order
books are said to be well-filled.
Against this backdrop, experts are

predicting that prices will remain
stable in the near future before ris-
ing in the medium term. 

Aluminium scrap supply has re-
mained at high levels in Europe over
recent weeks although revised EU
waste shipment legislation is causing
problems owing to the requirement
for exports of so-called ‘Green’ list

materials - including aluminium
scrap - to be accompanied by an An-
nex VII form. This latest paper trail
is proving to be an irritation for many
buyers, notably secondary smelters.
Until July 12 this year, these con-
sumers had been under the impres-
sion that they were buying a product,
but now they are saddled with the
negative consequences of having alu-
minium scrap classified as a ‘waste’. 

Copper

Last month, the red metal was
once again the trendsetter on the
LME, with three-month Grade A
prices falling from US$ 8160 to
around US$ 7280 per tonne. After
having slipped below the 100 000
tonnes mark in July, copper stocks
in LME warehouses climbed above
120 000 tonnes in late August. To-
wards the end of the month, there
was lively trading activity in virgin
materials and, to a lesser extent,
secondary copper. 

The main topic of conversation in
the European copper market was the
proposed acquisition of Belgian pro-
ducer Cumerio by German smelter
Norddeutsche Affinerie, with the lat-

ter recently increasing its share in the
former to more than 20%. However, it
appears that no definitive agreement
has yet been reached with Cumerio’s
major shareholder, A-TEC of Austria,
which currently holds more than 25%
of the company’s shares as well as
shares in Norddeutsche Affinerie. 

In Germany, prices followed the
LME trend and slid lower. Bright
wire scrap (Kabul) prices fell from
US$ 7463 to US$ 6998 per tonne,
while copper granules 1A (Kasus)
dipped from US$ 7567 to US$ 7134.
In late August, non-alloyed bright
wire scrap (Kader) was fetching US$
6523 per tonne, some US$ 500 below
the price level of four weeks earlier.

Developments in the Netherlands
mirrored those in Germany, with
bright wire scrap trading recently at
US$ 7066 per tonne and mixed scrap
at US$ 6251.

Lead & Zinc

Lead prices have shown signs of
cooling after a period of steady in-
creases. During August, LME three-
month prices retreated from US$
3455 to US$ 2876 per tonne. At the
same time, there was a dramatic de-
cline in LME lead stocks from al-
most 40 000 tonnes to 28 250 tonnes.
These statistics suggest that, at pre-
sent, lead prices have almost no link
to market fundamentals given that a
25% slump in stocks would not nor-
mally spark a downward price move-
ment. As with other base metals,
lead prices are being driven to a sig-
nificant extent by the activities of
speculative hedge funds. According
to traders, lead is still well overval-
ued on the LME.

In Germany, new soft lead has
been trading recently at US$ 3538
per tonne while new soft lead scrap
(Paket) is standing at around US$
2508. Old lead scrap was recently
fetching US$ 2038 per tonne, or some
US$ 290 more than in late July.

Despite dwindling LME stocks,
there is still sufficient supply of both
primary lead and lead scrap. To
some degree, processors have been
taking the opportunity provided by
falling prices to replenish their
stocks; in general, however, many
are continuing to play a wait-and-
see game.

LME three-month special high-
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grade zinc has slid from around US$
3815 to US$ 3215 per tonne. Stocks
in LME-licensed warehouses have
declined by around 5000 tonnes to
stand recently at 61 750 tonnes.
Falling zinc prices have had a posi-
tive impact on trade in Europe: hav-
ing abstained from the market when
prices were higher, many processors
are now actively seeking to rebuild
their stocks.

In Germany, special high-grade
zinc prices stood recently at 
US$ 3676 per tonne - considerably
below the US$ 4117 mark of four
weeks earlier - while old zinc scrap
has slipped from US$ 2610 to US$
2364 per tonne. In the Netherlands,
old zinc alloy scrap was recently
yielding US$ 2378 per tonne.

According to a major zinc trader
in Germany, the zinc market may
well have bottomed out at around
US$ 3000 per tonne. 

M A R  K E T  A N A L  Y  S I S

Surging demand

Aluminium

China abolished its tax rebate on
certain aluminium products at the
start of July. During the course of
that month, exports of semi-finished
aluminium products fell 24.8% - or
165 831 tonnes - when compared to
the June total. Shipment figures for
August are expected to show a fur-
ther 50 000-tonne decline since 15%
of the tax duty is levied on alumini-
um bars and pipes. Between Janu-
ary and July this year, primary alu-
minium production in China in-
creased 34% on a year-to-year basis
to 6.71 million tonnes, while produc-
tion of alumina climbed 54.7% to
11.087 million tonnes. 

China is experiencing surging
light metal demand from the auto-

motive, construction and packaging
industries. This growth in consump-
tion is expected to push up alumini-
um prices which have been lagging
behind those of other base metals
over recent years.

On the Shanghai exchange, the
price of aluminium for November 
delivery jumped 0.8% on August 24
to close at Yuan 19 480 per tonne
(US$ 2568). The average aluminium
price on the Shanghai Yangtze spot
market fell from Yuan 19 820 per
tonne (US$ 2608) at the beginning
of August to Yuan 19 490 (US$ 2564)
on August 24. 

Macquarie Bank has increased its
2008 and 2009 price forecasts for
aluminium by, respectively, 14%
and 18% based in part on China’s
aluminium export restrictions.

Copper

According to the China Customs
Office, imports of unwrought and
semi-finished copper products
soared 110.6% in the first seven
months of this year to 1.11 million
tonnes. Chinese imports of refined
copper have dropped dramatically in
recent months. In April, the country
imported 182 000 tonnes but the to-
tal slumped to 98 498 tonnes in July. 

Chinese buyers have slowed their
purchasing pace following a build-up
of domestic stocks. In addition, im-
porters have been reluctant to dump
copper onto the market when the av-
erage price for immediate delivery
on the Shanghai Yangtze spot mar-
ket dropped from Yuan 67 700 per
tonne (US$ 8908) at the beginning
of August to Yuan 65 130 (US$ 8570)
on August 24

The joint investigation by the Chi-
na Customs Office, Ministry of Fi-
nance and Ministry of Commerce

has represented a major blow to the
trading of scrap metals. Between
June and late August, some 120 000
tonnes of copper scrap were forced to
sit in port at Hong Kong; as a result,
Chinese imports of copper scrap
dropped 17% to 395 505 tonnes in
July. Supply within the domestic
scrap market has duly tightened and
some buyers have turned to refined
copper, imports of which jumped al-
most 70% in July to 98 489 tonnes.

Lead & Zinc

Chinese exports of refined lead
fell to 15 525 tonnes in July - down
37.7% compared to last year. Over
the January-July period as a whole,
overseas shipments plummeted
48.3% to 173 141 tonnes.

There has been resistance to 
a lead price increase beyond Yuan
25 000 per tonne (US$ 3289) on the
Shanghai market. The average lead
price on the Shanghai

Yangtze spot market for immedi-
ate delivery fluctuated around Yuan
24 700 per tonne (US$ 3250) during
August, partly because major lead
smelters released metal into the
market at Yuan 24 000 per tonne
(US$ 3158). In addition, most of Chi-
na’s lead battery producers are run-
ning with large inventories. On the
other hand, strong domestic demand
in China and a shortage of lead ores
are offering support to lead prices.

Compared to June, China’s re-
fined zinc exports sky-rocketed
72.3% in July to 24 198 tonnes. The
country’s zinc exports soared 76.4%
to 213 889 tonnes for the January-
July period. 

North America

Rising copper stocks

Aluminium

The late-summer period has
brought only limited changes to alu-
minium scrap prices. Towards the
end of August, old sheet was attract-
ing around 73 cents per lb while cast
was fetching between 74 and 76 cents.
One month earlier, their respective
prices had been 73 and 75 cents.
Meanwhile, painted siding edged a
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We trade and process all kinds of

MAGNESIUM SCRAPMAGNESIUM SCRAP
ALUMINIUM SCRAPALUMINIUM SCRAP
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METMETALSALS

Magtrade BV
De Boelelaan 7, 1083 HJ Amsterdam,

The Netherlands
Tel: +31 20 3452337
Fax: +31 20 3452338

E-mail: info@magtrade.com
Post: P.O. Box 75078, 1070 AB Amsterdam

SGM Magnetics  Metal recovery line for fines Auto Shredder Residue

Europe
Refer to website for
your local SGM subsidiary
www.sgm-magnetics.com

USA
SGM Magnetics Corp.
Phone +1 941.342.8800
Bob@sgmmagnets.com

New references every month

Looks little, but makes a heavy weight
difference at the end of the month!

3-5% NF-Metals Fines

Waste Fines

P50:Opmaak 1  05-09-2007  11:54  Pagina 1



fraction higher to 76 cents while
MLCs held steady at 79 cents.

However, UBCs have remained on
their downward track and reached
82.75 cents per lb towards the end of
August; this compares to nearer 88
cents at the close of July and 92 cents
as recently as early June.

Copper

A more than 30% increase in cop-
per stocks during August added to
the sense of disquiet within a market
already rattled by latest economic in-
dicators and ‘credit crunch’ concerns. 

However, the red metal’s funda-
mentals remain reasonably strong:
for example, the World Bureau of
Metal Statistics has reckoned the
copper market deficit at 216 000
tonnes for the first half of this year,
which compares to a surplus of 
182 000 tonnes over the correspond-
ing period of 2006. With China con-
tinuing to underpin strong consump-

tion levels, many analysts expect the
market to remain tight throughout
next year and beyond.

Supply issues are also providing
support to the market at present.
Workers at Grupo Mexico’s large
Cananea copper mine in northern
Mexico were on strike throughout Au-
gust, while miners at Southern Cop-
per in Peru have been threatening in-
dustrial action in response to a dis-
pute with management over wages. 

While domestic demand for copper
has been patchy in recent weeks, the
market has been cheered by renewed
enquiries from buyers in China.

In terms of latest price indica-
tions, Honey is attracting US$ 2.10-
2.13 per lb while US ingot-makers
have been quoting at least US$ 2.30
for red brass delivered. Domestic
buyers have been paying around
US$ 1.90 for radiators, although ex-
port prices are understood to be
slightly higher.

Lead & Zinc

For the first time in 27 years, the
value of lead actually surpassed that
of zinc towards the end of August.
The former has bucked the generally
softer trend in the metal markets,
with price increases fuelled by a drop
in LME warehouse stocks to levels
not seen since the early months of
the 1990s. The combination of a
shortage of concentrate supply and a
dearth of new mining projects ap-
pears likely to sustain lead’s price
progress well into next year. Indeed,
many analysts have opted to revise
upwards their price forecasts for
2008.

The strength of overseas demand
for lead scrap has forced US con-
sumers to remain competitive.

According to the International
Lead and Zinc Study Group (ILZSG),
the lead surplus amounted to 24 000
tons in the first half of this year com-
pared to a shortfall of 58 000 tons for

2006 as a whole. Meanwhile, the
global zinc market registered a sur-
plus of more than 30 000 tonnes in
the first seven months of this year
compared with a deficit of 226 000
tonnes in the same period last year
and 377 000 tonnes for 2006 as a
whole. For next year, analysts at So-
ciete Generale anticipate a global
zinc surplus of 300 000 tons and pre-
dict the average price for 2008 will
drop to US$ 0.94 per lb compared to
US$ 1.60 for 2007 to date.

M A R  K E T  A N A L  Y  S I S

Con trib ut ing to the 
Non-Fer rous 
Met als Mar ket Anal y sis:

* Ralf Schmitz, Ger man 
Non-Fer rous  Trade As so ci a tion
VDM (Eu rope)

* Shi Lili, journalist and consul-
tant, China
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� Non-ferrous metal scrap, AL, Zinc, Cu, Brass, Honey…

� Mixed metal scraps, motors, transformer, cable, meters …

� Shredded AL, Zorba, heavy metals …
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(Plants in Shanghai, Guangdong)
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Europe
Higher freight rates

The volume of lower grades of re-
covered paper entering merchant
processors’ yards has been very slow
because of the holiday season. But
while European mills increased their
prices for July, the majority opted to
maintain the same levels for August. 

With very little tonnage available
and a tendency towards higher sea
freight rates, prices are appearing to
move slightly higher once more. Eu-
ropean mills have been ordering de-
cent volumes so as to satisfy their
healthy order books; indeed, not all
of the mills were able to achieve sat-
isfactory stock levels ahead of the
holiday season.

Following a slight downward
trend that has since been corrected,
prices paid by Asian buyers are
broadly similar to those available in
Europe. The drop was attributed to
movements in the US dollar and
pricing trends in the USA. Demand
from Asia has been healthy, with all
the regular importing countries be-
ing active in the marketplace. 

Export prices for the deinking
grades of recovered paper have been
broadly similar to those prevailing
in Europe. Export demand has
slowed over recent weeks whereas
order levels from European mills
have been rather more stable. Prices
are largely unchanged from last

month although slightly higher lev-
els have been achieved for maga-
zines and magazine shavings. 

The middle grades of recovered pa-
per have continued to attract strong
demand over recent weeks, both
within Europe as well as from India
and other Asian destinations. Broad-
ly speaking, prices paid by customers
in these different regions are on a par
with each other. As with the lower
grades, the volume of middle grades
reaching processors’ facilities has
been decidedly low. Demand from
Asia has served to push prices higher
both in Europe and for wider export. 

As for the higher grades of recov-
ered paper, prices have improved to
a limited extent in the face of very
good demand and low generation
levels. Best white prices are among
those to have shown some improve-
ment over recent weeks.

North America
Mills seek extra volume

The paper recycling markets have
been rather stable during the sum-
mer months. Generation has been
slow, prompting some paper mills to
seek extra tonnage. The supply situ-
ation is likely to improve in the com-
ing weeks as schools reopen and peo-
ple return from their vacations. 

The OCC market is basically qui-
et at present following a slight price
increase during August. Experts are
not anticipating any of the rapid
price increases witnessed in the
past. China is buying at a more bal-
anced pace and is not actively pur-
suing tonnage. During August, pur-
chasing prices for OCC improved by
some US$ 5-6 per tonne. China is
understood to be buying significant

M A R  K E T  A N A L  Y  S I S

Paper & Pulp

Summer-time generation gap
Over the last month, merchant processors and exporters

have been squeezed by the now-familiar double-whammy:

strong demand but heavily restricted supply owing to the

summer holiday season. September and the final quarter

traditionally yield strong demand for recovered paper, thus

fuelling hopes of recovered fibre price increases in the com-

ing weeks.

Closed: September 3 2007   
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volumes of the lower grades of recov-
ered paper from Japan, but it re-
mains unclear as to whether these
movements will continue with the
post-holiday upturn in mill activity.

The market for the news grades of
recovered paper is also largely sta-
ble, with few price increases and vol-
umes moving fairly well. Demand
remains very strong from China but
buyers seem to want to avoid the
massive hikes seen in the early part
of the year when the Chinese traders
were buying everything available
and competing with each other. Dur-
ing the summer, the market has
been more or less stable with minor
increases of some US$ 5-6 per tonne.

The markets for woodfree de-ink-
ing grades and pulp substitutes are
reasonably well balanced although
some price pressure is reported on
the former. Generation is slow and
prices may rise again in September,
albeit only slightly. 

Freight rates are generally hold-
ing although some minor increases
have been introduced for shipments
from the USA to ports in Europe. 

Asia
Hopes for September upturn

Following a summer in which de-
mand for recovered paper has been
stable but not extreme, September
is widely expected to bring a healthy
upturn in order volumes. 

While OCC prices declined slightly
last month, levels for other grades of
recovered paper were largely un-
changed. Freight costs have remained
at broadly the same levels as a month
ago but recovered paper exporters are
bracing themselves for an increase in
shipping freight rates from October.

M A R K E T  A N A L Y S I S

Pulp Market Trends

Most of Europe’s major short fi-
bre pulp producers have announced
plans to raise their prices while, at
the time of writing, long fibre pulp
manufacturers look set to introduce
increases in September. Many buy-
ers believe the market is insuffi-
ciently tight to warrant further
hikes; however, several producers
are claiming to be unable to take on
fresh orders owing to a lack of stock.  

Parsons & Whittemore and In-
ternational Paper have separately
announced plans to increase their
southern bleached softwood kraft
(SBSK) pulp prices in Europe by
US$ 30 per admt to US 800 per
admt from September 1. And Can-
for told customers of plans to raise
its northern bleached softwood
kraft (NBSK) price - also by US$ 30
per admt. Other producers to have
slated US$ 20-30 per admt Septem-
ber price increases on their soft-
wood kraft pulp include Domtar

and Weyerhaeuser, as well as Scan-
dinavian producers Metsa-Botnia
and Södra.

The US effective list price for two
key softwood grades of pulp was un-
changed in August, but various pro-
ducers are understood to be plan-
ning US$ 20 per admt increases for
this month.

Meanwhile, limited supply of In-
donesian market pulp and the pro-
duction stoppage at Donghae Pulp’s
bleached hardwood kraft pulp mill
in South Korea have hit pulp buyers
across Asia. Tight supply drove up
contract prices for August deliveries
of BHK and bleached chemi-thermo-
mechanical pulp. Purchasers are
worried that September may bring
further increases. Contract prices for
bleached softwood kraft are un-
changed across Asia but several 
suppliers have tabled increases of
US$ 10 per admt for September. 

Returning to the issue of stocks,

UTIPULP European consumer
pulp inventories climbed 4.3% in
July from 873 842 tonnes to 912 371
tonnes. The total is 122 950 tonnes,
or 11.9%, lower than the year-earli-
er level of over 1.035 million tonnes.
The figures break down as 23 days’
supply in July, 22 days in June and
26 days in July 2006.

Pulp consumption dipped 0.8%
in July to just under 1.195 million
tonnes. The total was 2.3% below
that for the same month last year.

EUROPULP stocks of wood pulp
at European ports climbed for the
second time this year in July. Total
inventories advanced 1.4% from
around 1.136 million tonnes in
June to more than 1.151 million
tonnes the following month. A port
survey revealed higher stock levels
in France, Italy and Spain but low-
er totals for the Netherlands, Bel-
gium, the UK, Germany and
Switzerland. 

The largest increase of 16.9%
was seen in Italy whereas the Swiss
inventory slumped 25.2%. Italy has
revised its stock figure for June as
the previously published total of
225 000 tonnes was an estimate
due to computer failure.

European paper mill order
books for July: 

Uncoated woodfree paper
14-22 days
Coated woodfree paper
14-21 days
Lightweight wood-containing paper
12-19 days

European pulp prices as
from August (per admt CIF): 

NBSK US$ 830
SBSK US$ 800
NBHK US$ 790
SMHW US$ 700
BEK US$ 700

Prices to rise as stocks remain short

Contributing to the 
Recovered Paper Market
Analysis:

* Dick de  Groot (Van Geld er 
Re cy cling, The Neth er lands)

* Ma rielle Gom mans 
(Bel Fi bres, Bel gium)

* Steve Vento (Tidewater Fibre
Corp., USA)

* Dante Weyerman (Weijerman
Associates, the Netherlands)   
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Bel Fibres SA
Rue de Monte en Peine 2
7022 HYON
Belgium

Phone (+32) 65.760.960
Fax (+32) 65.760.965
E-mail belfibres@skynet.be

Experienced specialists in
Collecting and recycling of

• Paper
• Board

• Plastics
• Archives destruction

eijerman
Associates B.V. 

Our company provides the
industry with woodfree and
woodcontaining paper, kraft
and testliner board, bleached
and unbleached pulp. 
We have specialised people
who can make the difference
for you. 

Weijerman Associates B.V. 
Rapenburg 9, 
2311 GD  Leiden, The Netherlands
Telephone: +31 71 5160 050 
Telefax: +31 71 5160 051
E-mail: info@wass.nl
Website: www.wass.nl

Specialists in pulp and paper
W

Address:
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The end of the summer holiday period and the start of the

traditional autumn collections by charitable and commercial

organisations have combined to improve the supply of original

material in Europe. 

Collectors urged to 
preserve market balance

M A R  K E T  A N A L  Y  S I S

Textiles

Europe

The tense supply situation encir-
cling original material eased some-
what in August although the sum-
mer holiday season led to an esti-
mated 30% drop in collection
volumes. Many operators reduced
their sorting capacities and there-
fore ordered less unsorted material. 

Market experts are not expecting
any shortages to arise in September
owing to the start of the traditional
autumn collection season by charita-
ble organisations and commercial
collectors, thus resulting in more vol-

ume becoming available. At the same
time, however, the market is unlike-
ly tip into an oversupply of original
material because many sorters use
this period to stock up for winter. 

Most of Europe’s textile recyclers
are optimistic about the current
market outlook. However, collectors
are being urged not to upset the deli-
cate market balance by adopting an
over-aggressive pricing policy. At
this point, collectors and sorters ap-
pear relatively content with the cur-
rent state of the market; since their
fortunes are inextricably linked,
moves to disturb this balance will

adversely affect all parties in the
textiles recycling chain. 

The market for sorted grades re-
mains healthy although average
price levels are not in line with the
clearly higher returns for unsorted
bulk grades. Demand for all types of
sorted clothing - from premium qual-
ity down to the No 3 grades - has re-
mained firm. Sorting companies’
warehouses are relatively empty
and, as a result, operators are not
expected to suffer cash-flow prob-
lems in the short term. 

Africa’s ‘high season’ for sales of
used clothing has begun to take off

and summer clothing has become
more easily saleable. Meanwhile,
winter clothing orders from Eastern
Europe have also re-started. 

With the end of the European holi-
day season, demand for wiping cloths
is on the increase once again. Prices
have been largely stable for a num-
ber of months although some grades
have sustained slight increases. No
sales problems are reported for the
recycling grades whereas bed feather
prices remain under pressure and
sales have become more difficult -
perhaps as a result of the very mild
winter in Europe.

Closed: September 3 2007   
By Gunther Krippendorf, FWS Alta-West, Germany

advertisement

Pollutec
TODAY’S EXHIBITION FOR TOMORROW’S SOLUTIONS 

TO ENVIRONMENTAL AND ECONOMIC CHALLENGES

27 - 30 nov. 2007
PARIS - NORD
VILLEPINTE
FRANCE

In association with :

www.pollutec.com

Over the 4 days of Pollutec Horizons in Paris more than

40,000 decision makers and specifiers from industry and local

authorities will come to learn about and exchange information

on the environmental and economic challenges of today and

tomorrow, to discover innovations for the prevention and

treatment of pollution and to implement the solutions for the

future being presented by 1,400 Environment and Sustainable

Development professionals and experts.

Exhibition of Energy Management 
and Renewable Sources of Energy
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C L A S S I F I E D  A D S

m a c h i n e r y

MANY MORE MACHINES ON WEBSITE

Tel: +44 (0) 8700 100 097 • Fax: +44 (0) 121 355 6620
info@adrecyclingsolutions.com • www.adrecyclingsolutions.com

(1987) Henschel SV1250 Shear
(1992) Lindemann LU800 Shear
(1979) Becker HY-6 900 Shear
(1998) Sierra T500 Shear/Baler
(1992) Copex CVB 630 Mobile Shear
(1996) Mcintyre 640 Shear
Harris TGS324 Baler (24” bale)
Lindemann Baler (12” x 12” bale)
(1995) 2 x Cumberland granulators

SEE IMAGES
ON OUR 

WEBSITE

Used:
• Shear MBH Bronneberg 375 T.  Box 6 Meter.
• Shear/baler, Louritex 650 tons, 6 meter box. Year 2001
• Lid balers MBH, bale 40 x 40 cm. Box 1600 x 1000. auto.
• Lid baler MBH, bale 30 x 30 cm. Box 1600 x 1000. auto.
• Can baler LOLLINI, 50 tons force,  bale 50 x 30 cm. auto.
• Lid baler COSMO bale 30 x 30 cm. Box 1200 x 1500 
• Lindemann Shredder 600 kW
• Metal Baler MOROS GBC -15
• MOROS metal cleaning shear HH 10. 
• MBH car flattener  automatic with diesel engine.
• ALPINE Granulator 130 kW. Rotor 1000 mm.
• ALPINE Pre-Chopper with pusher, 90 kW
• ELDAN Super Chopper, hydr. Drive. 2 x 45kW
• ELDAN Rasper 1200,  90 kW
• SATRIND Rotor shear K 8/50, hydr. drive, 37 kW.
• Twin Granulator 2 x 650 mm, 2 x 37 kW
• Cable granulation plant for approx. 800 kg input

All machines in good condition!!

FROM STOCK: NEW MBH CABLE STRIPPERS / 
MBH ALLIGATORS 400 – 500 – 600

MBH Bronneberg & Jegerings BV
Phone: +31 492 591 900
Fax: +31 492 543 045
Email: info@bronneberg.nl
Website: www.bronneberg.nl

New machines
• Mobile, portable and stationary guillotine 

shears 420-1000 tonnes
• Mobile car-, steel and metal scrap balers 

60 x 80/50 x 25/60 x 30/40 x 40/30 x 30 bales
• Alligator shears 400 / 500 / 600 / 750 mm blades
• Cable strippers for plastic and armoured cable
• Car flatteners, cable granulation plants
• Roll splitters for paper and aluminium

The best choice

SECOND-HAND MACHINERY FOR SALE
Alan Ross Machinery Corp

97 x 43 Used Malin Iggesund Shredder - Auger Type  
97 in x 43 in Approx Grinding Chamber Hydraulically Driven - numerous spare parts 

*http://www.rossmach.com/printable_quote.php?&rsn=20321

Web: www.rossmach.com  Email:  director@rossmach.com • Phone:  +1 847.480.8900 (USA)

We buy used equipment worldwide. 
What surplus equipment do you have for sale?

REGULATOR - CETRISA
Regulación de Motores, S.A.

YOUR BETTER CHOICE

Eddy Currents Separators
Cans-Bricks Separators
Stainless Steel Separators
Overbelt Separators
Drums Separators
Rollers Separators

TFN: +34 93 370 58 00
FAX: +34 93 370 12 00
regulator@regulator-cetrisa.com
www.regulator-cetrisa.com

Poligono Industrial El Regas 
C/Vapor 8 – Sector Barnasud
08850 Gava – (Barcelona)
SPAIN

round magnet drum magnet headroll magnet rectangular magnet overband magnet

Ruhrorter Strasse 112, D-45478 Mülheim-Ruhr. Postfach 100837, D-45408 Mülheim-Ruhr, Tel. +49 208 423020 Fax +49 208 423780

Own reparation
workshop

Guarantee: 24 months
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www.recycledirect.com

Tel  +44 (0)1656 724111 Fax  +44 (0)1656 729777 info@recycledirect.com

New, used and reconditioned recycling machinery 
Service spares and emergency repairs Europe-wide. 

Specialists in Lindemann equipment
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Carl-Benz-Str. 24 – 77871 Renchen – Germany
Phone: +49 7843 / 99169-20

Fax: +49 7843 / 99169-23
eMail: info@terec.de        Homepage: www.terec.de

For sale:
� original clothing
� sorted secondhand clothing
� original shoes
� also all grades of uncut wiping rags

C L A S S I F I E D  A D S

t e x t i l e s

KRITZER  *  RECYCLING

Dealers in 
Used Clothing

Kritzer Recycling GmbH
76133 Karlsruhe/Germany
Phone: +49 (0) 721 982 3390
Fax: +49 (0) 721 982 3389
kritzer-recycling@t-online.de
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SGM Gantry 18+50
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For advertisements 
please contact:
Jan Willem Ypma  
(Sales Manager)

P.O. Box 2098
6802 CB Arnhem
The Netherlands
Phone: +31 343.517.488
Fax: +31 343.510.253
E-mail: ypma-jan-willem@wxs.nl

Advertiser Index
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Want to know more?
Give us a call +31 26 3120-994 Send us an e-mail info@recyclinginternational.com
Send us a fax +31 26 3120-630 Visit our website www.recyclinginternational.com

The facts:
• more than 6000 readers in 120 countries on all five continents
• received by the international recycling community’s top decision

makers - processors, traders, brokers and consumers
• read by trade organisations, research institutes 

and (inter)national agencies
• written by recycling experts

Recycling International
Looking for a gateway to the world recycling markets? Then look no further than…
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Editorial closing date: 
September 24 2007

Contact Manfred Beck
phone: +31 26 3120-994

fax: +31 26 3120-630
e-mail: recycling.int@worldonline.nl

Advertisement closing date: 
September 28 2007

Contact Jan-Willem Ypma
phone: +31 343 517-488

fax: +31 343 510-253
e-mail: ypma-jan-willem@wxs.nl

Recycling 

Metals Intl.

Forum

7-9 November

Guangzhou 

(China)

Extra 

circulation!!

Additional copies of the

October issue of

Recycling International

will be on display at:

World 
Recycling Forum 2007

13-16 November
Shanghai 
(China)

The October issue of Recycling International will feature:

BIR Autumn

Round Table

Sessions

22-23 October 

Warsaw 

(Poland)

If you want to get your
message across to more

than 6000 leading recycling
companies in 120 countries

worldwide, then call/fax/e-mail us
about editorial features or adver-
tising in the July-August 2007
issue of Recycling International.
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And, of course, our regulars:
* News * Product News * Magazine Round Up * In-depth Market Analyses covering
ferrous and non-ferrous metals, nickel & stainless, paper and textiles * Viewpoint *

Ecomondo 
2007

7-10 November

Rimini 
(Italy)

*  Metals recycling in Vietnam  
* Recycling in Poland
*  Reviews R&WM and Recycling Aktiv
*  Supplier: Lefort 
*  Company profile: Intl. Metals Trading de Mexico
*  Interview: David Loewenthal of South Africa
*  Boeing and Airbus recycle their planes
*  Plastics recycling in Europe

advertisement

Organised by:

* China Nonferrous Metals Industry Association
Recycling Metal Branch (CMRA)

* Editorial Department of Resource Recycling 

Hosted by:

* China Nonferrous Metals Industry Association
(CNIA) 

In November, CMRA will stage its highly success-
ful 7th Recycling Metals International Forum 
and Recycling Metals Expro & Trade Fair in
Guangzhou, China. Last year’s forum attracted
over 1000 delegates from 38 countries. 

The majority of the delegates were working for
metal recycling companies, trading operations,
smelters and processing plants, but also many
government officials attended the event.

Topics to be addressed during the forum will include:

* China’s policy for developing the secondary
metals industry

* Metals recycling and the environment
* Development of secondary metal

recycling parks
* Technology and plants
* Updates on copper, aluminium,

lead, zinc and nickel

7th Recycling Metals International Forum
Recycling Metals Expo & Trade Fair

November 7 - 9 2007 DongFang Hotel, Guangzhou, China

For more information:

China Nonferrous Metals Industry Association Recycling Metal Branch (CMRA)
R1106 11F, No. 62 Xizhimenbei Dajie, Haidian District Beijing 100082, China. Ms Jean.
Phone: +86 10 8229 8684, Fax: +86 10 8229 8548. E-mail: chinacmra@gmail.com, 
website: http://cmra2007.metalsinfo.com, MSN: chinacmra@hotmail.com
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M&J Industries A/S
Vejlevej 5 
DK - 8700 Horsens
Denmark
Tel.: +45 7626 6400 
Fax: +45 7626 6401 
E-mail: sales@mj.dk
www.mj.dk

Shred - Tear - Reduce
With the mighty M&J Shredder

� Household waste

� Mixed waste

� Bulky waste

� Carpets and mattresses

� Industrial waste

� Stumps and roots

� Demolition wood

� Railway sleepers

� Cable drums

� Bales with metal wire

� Refrigerators

� Dead animals (BSE)

� Hazardous waste

More than 20 years’ product develop-

ment has created the  success of our

shredders. Their strength, reliability and

power makes them the first choice for

major installations throughout Europe.

All our machines are based on a paten-

ted technology ensuring:

� A perfect shredding

� High efficiency and reliability 

in operation

� Low wear costs

� Service reduced to a minimum

Our shredders are available both as 

static as well as mobile units – and are

used in incineration plants, transfer sta-

tions, landfill sites, mechanical-biologi-

cal treatment plants, sorting/recycling

plants, slaughterhouses, and contrac-

tors.

For further information, please visit us

at: www.mj.dk

or contact us on: sales@mj.dk
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